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international DIRECTORY of all fence materials—1960 issue 
in circulation December 15th 1959, is available in a limited 
quantity to new subscribers. The world’s only Directory of 
suppliers and supplies for all fencing. 140 informative pages. 
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When you sell FARLEY FENCES — you sell QUALITY! 
This quality, which pleases your customers, is found 
ss throughout the complete selection of styles of 
et jmumee- - Farley Fences. Farley prices also please — which 
"means more sales and profits for you! The Farley 
Fence line includes both rustic and dimensional types in Michigan White 
Cedar. A limited number of dealerships are available to those who 
qualify. Write immediately for details. 
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%& CHAIN LINK FABRIC, Steel— Aluminum. 
%& POST and TOP RAIL, Galvanized. 
% GATES, Standard — Custom. 
%& TRI-SET, New Post Setting. 
% WOOD-LINK, Chain Link with Redwood Slats. 


“FILOPLAST’—Manufacturer and Distributor of 
Plastic Coated Galvanized Chain Link 
Fabric and Wire. Choice of colors. 


* *% “EARLY AMERICAN” Michigan White Cedar * * 


GIBRALTAR Fence COMPANY 


Phone UN 9-2476 
P.O. Box 7785 _ Houston 7, Texas 
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Model C-70 


Finger-tip speed and idling 
control with automatic 
clutch action ** Long 
chrome handle bars for easy 
control in digging or lifting, 
detachable for close work * * 
3 hp. Clinton or Briggs- 
Stratton 4-cycle engines with 
retractable starters ** 
Bronze hardened worm gear 
and Timken bearings in 
Transmission—lubed for life 
and guaranteed one year * * 
Weight 70 lbs. with 6” aug- 
er, for portability. 


EARTH DRILLS 
The Product of 10 YEARS of 


Meeting Fence Industry Requirements 


DRILLS AN 8” HOLE 3 FT. DEEP IN 20 SECONDS! 


What the Fence Man wants in a post hole digger 
is ruggedness and reliability to meet any drilling 
condition encountered—one that doesn’t buckle 
or break down when speed and fast production is 
required—when tough soil is encountered. 


‘Ground Hog’ Earth Drills are no experiment— 
they’ve proved themselves year in and year out 
in every state of the Union. Tailor-made to Fence 
Industry needs, they hold up under hard service 
with a minimum of repairs and parts replace- 
ment. 


Be safe—do as so many 
Fence Industry old-tim- 
ers do—standardize on 


‘Ground Hog’ 


Augers from 4” to 12” diam- 
eters, telescoped adjustable 
up to 4 ft. depth. Change- 
able hard-faced blades and 
fish tail pilots. 


Literature, Specifications and Prices on Request 


GROUND HOG, Inc. 


P. O. Box 290 San Bernardino, California 
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! PI DELBAR Addomatic GATE CLOSER 
| 7” -+« FREE DEMONSTRATOR will be sent without 
\ obligation to any fence dealer! Just write to us 
il today. Specify post and gate size. 
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lll Simple, durable closer for any chain link fence. 
Proven closing premium. Proven fast seller, High 

ill profits. Lifetime Guarantee. 
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Try The Sales Booster ~~ 


CASH PRICES 
SOLD AT RETAIL 


ee sure you have 0. o> en a ee 
enough in stock! 


Picket Border Fence, Curved Top. 

NEBCO offers you a complete line of styles and heights, 
including even top, curved top and border fence. NEBCO 
construction builds repeat sales. All fences have full size, 
selected wood pickets %” x 1%”, surfaced four sides, 
uniformly spaced and tightly woven between double 
cables of galvanized steel wire. Smooth, gothic, knife cut 
points. Finished with high quality, durable outside white 
paint. Paper wrapped. 


Cape Cod Border Sections ¢ White Picket Gates @ Rough Red Garden Fence 


NEBRASKA BRIDGE SUPPLY & LUMBER COMPANY 


Main Office: Leavenworth at 40th, Omaha, Nebraska 
Chicago Heights, Illinois Fort Dodge, lowa 
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There’s No Such Thing! 


EDITORIAL 


From where I sit I can see no difference between man- 
agement and labor. The demarcation appears onerous, has 
no basis of fact and frankly, in my opinion, is a direct 
attack, purposefully or not, to undermine a system which 
offers a opportunity to all who have the ability to lift 
themselves up by their own bootstraps. 


Is one to assume from these constant harpings about 
management and labor, that management is an overfed 
over-rich non-laboring group who sit on their fat behinds 
and do nothing but give orders and rake in the profits. 
There are of course certain factions attempting to infuse 
this falsehood into the minds of the masses of this nation 
and unless the workers who are dubbed “management” 
combat these elements with a constant public relations 
campaign, our profit system will have another foundation 
stone pulled out from under it. 

No one decries the right of any individual to better his 
lot, whether it be through requests for increases in wages, 
or to share in profits but the point in question is, does that 
person have this right without having earned it. To give 
two individuals the same compensation for efforts that are 
not identical, appears to be placing the burden on one for 
the benefit of the goldbricker. They have the right if they 
can get away with it. 

The workers who are managing are awakening to this 
fact and it’s my guess that in the near future we will see 
many crippling strikes such as the steel strike hampering 
our progress. This country must of necessity maintain sta- 
bility in its price structures in all industry, in taxation and 
in reduction of government spending, for unless we make 
up our minds to do so, our savings, insurance and other 
so-called wealth won't be worth a tinker’s damn. Every cry 
for “more” that’s fed without justification adds fuel to the 
fire that’s burning down the house of a free system. 


The labor union leaders who are constantly feeding the 
public with the picture of the overpaid underworked man- 
agement and the poor underfed workers are merely creat- 
ing a schism in the church of industry that has no right to 
exist. In my humble opinion, we all work for the common 
0" and as long as the right of private property exists 
their harpings are phonier than a lead quarter. Manage- 
ment has been most kind to these people to date ie 
comparisons might be taken, on the average, of the wealth 
of the unions and the manner in which the union bosses 
live. We may come up with some mighty interesting facts. 


Of course my gripe is both personal and selfish. This 
trait is not uncommon and possibly applies to us all, that 
is, we bosses. For we work longer hours, have more prob- 
lems, take more risks and wind up with more ulcers than 
the rank and file who are presumably being abused. Be- 
sides, what’s to stop any thinking “working stiff’ from going 
into business for himself? Practically all of us in manage- 
ment came up out of the ranks. We are part and parcel 
of the same shell and this hokus-pokus which is creating 
a division in our production ranks blows an ill wind. 


“Profit” is getting to be a dirty word. Personally, it makes 
me very happy. Its about two years since I developed the 
idea of a fence magazine but I seem to be as far away from 
the ultimate goal “Profit” now as then, but that carrot 
seems to be dangling close to this rabbit’s nose and if I 
continue putting in twelve and fourteen hours daily the 
prize may be mine. The help hits the whistle on the button 
when only half my day’s work is completed, now just how 
much of that carrot am I entitled to and who’s to tell me. 
I think this applies to any businessman who risks his sav- 
ings accrued from the ranks of labor and busts his britches 
to better his lot..... just to become management. Which 
is labor to its fullest extent ..... I think! 
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cyl LINK FENCE! 


Complete control from 
rod to finished fabric. 


© cal OR WRITE TODAY! 
3915 Fuller 
Kansas City 29, Mo. 


Leeds Industrial District 
WaAbash 4-0044 


Stationary 
style for 
permanent 
installation 


$43.70 


Weight 180 Ibs. 


PATENT 


Model as 
Illustrated, 
Complete 


$49.85 


Weight 205 Ibs. 


PENDING 


Features Not Found 
In Any Other Grill 


Built just like a small, com- 
plete cooking range. Positive 
6-way draft control gives faster, 
easier kindling, saves fuel, in- 
sures tenderer, juicier steaks, 
chops, barbecues. Cooks, bakes, 
warms—burns charcoal, wood 
or coal. Grill revolves to per- 
mit cooking to windward. Cast 
of heavy stove iron with steel 
pipe support, for lifetime serv- 
ice. Shipped fully assembled. 


* Write for Literature on All-American Picnic Grills, Heavy- 
Duty Picnic Tables, Park Benches and Chain Link Tennis Nets 


‘Seabees 
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RUSTIC FENCE 
beautifies, protects and SELLS 


A COMPLETE LINE OF DESIGN 
FOR EVERY PROSPECT ..... 


ROUND RAIL 


hn SMa 


, 


Xs eerie 


” CEDARWEAVE 


Complete Merchandising 
include floor dis- 
} plays, attractive literature 


Aids 


and sales tools. 


Here's what you can offer when 
you sell EARLY AMERICAN .- 
RUSTIC FENCE: 


A touch of rustic beauty and 
practicality for homes both old 
and new. 


Authentic, ‘traditional design by 
skilled craftsmen. 


Precision matched sections. for 
easier assembly. 


Quality fashioned of durable, 
decay resistant Northern Mich- 
igan White Cedar. 


Many years of maintenance-free 
service because it requires no 
paint, stain or upkeep. 


Rails and Sections are 
Stee! Strapped and Pal- 
letized for ease and econ- 
omy of handling and to 
insure safe arrival. 


“The Best Rustic Fence Made” 
Write today for details! 
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REFLECTIONS AND EFFECTS .. . By Paul Eduard Miller 


Fencing outlook for 1960 is most promising. Many fencing firms—both manufac- 
turers and erectors—are saying that their dollar volume of sales for the new year will 
rise again, just as it did in 1959. As one manufacturer put it, the dollar volume 
increase often is in excess of the annual two percent increase in the U. S. population. 
For many firms this augurs well. Some newer companies, in fact, are reporting as much 


as 50 percent increases ('59 over '58), and are predicting that much increase this year 
over last. 


Optimism prevails. Expansion is fairly widespread in the industry. Additions to the 
physical plant, use of new equipment, increased inventories—these are the not uncommon 
trends when the year 1959 is viewed in retrospect. They should be equally common in 1960. 


Part of this optimism springs from the ever stronger interest in outdoor recreational 
and leisure-time activities on the part of more and more Americans. The fencing industry 


is involved because people want more privacy for the cook-out, the pool, the patio, or 
maybe just the old-fashioned backyard. 


New housing starts are beginning to have additional bearing on the fence industry. 
In some housing developments around the country, fencing is being sold as part of the 
package deal, with the lot and house. Fence erectors might well begin to obtain a greater 
share of business from this market. It is the kind of job that might be investigated and 
promoted with more intensity by fence dealers all across the country. 


Private new housing starts for 1960 will total about 1,250,000. This is less than 
the estimated 1959 total by some 100,000 starts. The prediction was made by Norman P. 
Mason, Administrator, Housing & Home Finance Agency (of the federal government). 


For home improvements (which include fencing) plenty of money is available, accord- 


ing to to Mason. But, he points out, there is a curious juxtaposition between home improve- 
ment, urban blight, and urban renewal. 


Cities discourage, rather than encourage, the home owner who would improve his 
surroundings. Mason suggests that perhaps there is too much dependence on federal urban 
renewal efforts, and not enough emphasis on local responsibility. If people take care 
of their homes by adding new things (among them fencing), they are penalized by what 
Mason calls "old fashioned" real estate tax laws. The man who tries to keep his home up- 
to-date is penalized in the form of increased property assessments. 


Yet, the problem of urban renewal could be greatly reduced if people could be per- 
suaded to invest in more home improvements. Mason says local governments might tackle 
this difficulty with more vigor and thus crack the dilemma. 


An added difficulty: specialized groups as well as individual citizens in many 
communities resist the idea of decreasing taxes on real property. They are afraid this will 
bring increased taxation on personal property; or, since it is difficult to enforce the 
latter, they fear local income taxes, sales taxes, or increases in such taxes. 


New construction expenditures for 1960, according to the U. S. Department of Com- 
merce, are expected to reach a record-breaking total of $55.3 billion—an increase of 
about “two percent over last year. Of this, an indicated $5.7 bilion is for 1960 highway 
construction. This is a shade below the estimated $5.8 billion so spent in 1959. 


Federal-aid highway construction contracts awarded during the first half of 1959 
by the Federal Highway Administrator—tthrough the various State highway departments— 


involved a total cost of about $1.4 billion. The contracts awarded in that period had 
an average cost of about $350,000. 


Steel strike possibility still looms. All the business analysts are hedging—maybe, 
maybe not. A looming rail strike would affect everyone. In all probability the govern- 
ment would step in if such a strike assumed major proportions. 


Threats of strikes, even if they never materialize, react unfavorably on the 
economic pulse of the nation. All prognostications for the business health of the new 
year are surrounded and mired in a round of Ifs... Maybes.. . Buts. 
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Dramatic fencing developement, fully patent protected, 
opens new world of sales potential! Small investment—we 
carry full warehouse stocks for you! Easy installation; mer- 
chandising and sales aids; advertising support! Dealerships 
open to qualified firms! Write for full details! 


ALUMINUM FENCES, INC. 


1101 W. Cross Street + Baltimore 30, Md. 


The “IDEAL” Auger 
Has 7 = Advantages 
For All Fence Erectors 

Our Special a 


Guarantee To 
Fence Erectors 


THESE FEATURES GUARAN- 
TEE A LONG LASTING, 
SMOOTH WORKING DE- 
PENDABLE TOOL. 


* @ Built-In Centrifugal Clutch. 
@ New Planetary Gear Box 
Try the “IDEAL” e Seated Lubrication Ball 
earings 

10 days at our & Fifty-Six to One Reduction 
expense. If you Gear 
are not 100% @ Positive oo Gries 
satisfied, return ° } =a Replaceable 
it for a full @ Weighs 58 Pounds 
refund. Complete 

* Replacement parts 


always available. 


When Ordering; Specify 
4”—6”"—or 8” Auger. 


WE PAY THE FREIGHT 
When Money Order or Check accompanies the order. 


You Must Be 
Satisfied! 


$237.50 


Ideal Auger Co. 


11616 WRIGHT ROAD 
LYNWOOD, CALIF. 


Phone: NEvada 6-5420 


COMPLETE—F.O.B. 
Lynwood, California 


PHONE — WIRE — WRITE 
PROMPT SHIPMENTS 
GIVEN ALL ORDERS 
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“The Fittings make the Fence! 


We make the best fittings 
That make the best fences. | 


Latches 


Bands | 


Sleeves, Ends, Arms, Caps, Clips, 


Elbows, Rods, Guides. 
Send for our price list 
Fittings Delivered Free on 200-Ib. Orders. 


SOUTHERN: 


SOUTHERN METAL 
PRODUCTS 


4444 WN. Miro St. 
New Orleans WH 9-4424 


All parts pre-cut to proper dimen- 
sions and smoothly finished, with 
nails and aluminum caps included. 
Orders shipped promptly; special 
designs on request. 


» % 
q 


yy” y RED GIANT TIMBER 
Easier to install, less labor 4 4231 PENN. 
costs and more certain 4 KANSAS CITY 11, MO. 


profits with our pre-cut 4 - 
Repused feeneet Many 4° 
styles, all carefully se- , 
lected heartwood of (=—_ 
“clear and select’’ 47 7 
C. R. A. grades or gy 
better. Your custom- ¢ 7 
ers will be more 4 7 
than pleased with 
Red Giant fences; ¢ 7 
they'll beg? 
delighted.¢ ” 


SOME 
DEALERSHIPS OPEN 
write immediately 
to address above for 
information. 
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CAMERON FITTINGS are PRECISION MADE 


Of pressed steel and are Hot Dip 
Galvanized for long exacting useage. 


BRAND NEW! 
ONE SIZE 


< HINGE 


To fit both 2” and 2 3/8” 0.D. 
post, by the use of a longer bolt. 


ALL SIZES : 
HEAVY fl mae) 7 
puy WENN BSN ria 
YOKE gue 
' gineered product 
LATCH =: | _intst emanding exdtoners 
CAMERON offers only top quality at fair prices. 


~ 


1344" — 13 Gauge 
1544” — 12 Gauge 


SLEEVESe e 


Cameron Fence Fittings 


7545 Russell Street —Tel. TR—14200— Detroit 11, Mich. 
PHONE COLLECT—WIRE or WRITE for LITERATURE and PRICES 


Open up 
new 
market$ / 


Car Mac 


Painted Alumi 
2 Mm 
Filler Shits 


for Chain link fence. 


ee 
aaa! eNO 
Every home with chain link fence is a 
prospect. Colorful, practical fillers 
eliminate “industrial look’’. Provides 
new beauty, privacy for home, patios, 
pools, everywhere! Easy-to-sell do-it- 
yourself product. Easy to install. Slide 
slat into fence, cut at desired length. 
Plastic sleeve holds ends uniform. 


Pee SeenEsSeSeSeseaese saa 
Carey-McFall Co. 

2156 E. Dauphin St. ¢ Phila. 25, Pa. 

Send information on Aluminum Filler 


Pe me 


Wied careening: Slats without obligation. 
Pane nstructions: Company 

By. 

Address. 

City, State 
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Harry Hommel, branch manager, (left) and Jim Losee (right) of 
White Plains, N.Y., office, receive winner's trophy from Mr. C. W. 
Burton, Jr., president, Anchor Fence Division, in the firm’s “Miami 
Bound” residential fence sales contest. The “lovely lady” is Mrs. 
J. M. Lamphear, wife of the top contest winner. 


Anchor's Fence Contests Spurs Sales 
Trophies and Miami Trips to Winners 


Anchor Fence Division, Anchor Post Products, Inc., 
Baltimore 24, Md., spurs its sales of fencing and pro- 
motes good employee relations with an annual resi- 
dential fence sales contest. The company’s residential 
salesmen, operating out of 36 branch offices (not in- 
cluding Texas or the West Coast) competed for eight 
prizes of a week’s vacation in Miami, plus cash prizes 
totaling over $3,000 for the first 20 residential salesmen 
in the company. 

Total residential sales dollar volume winner was 
John Lamphear of the South Chicago office. Other 
winners included F. Swandon, Detroit; A. DiBianca, 
South Philadelphia; G. Sander and E. Glinsman, White 
Plains, N. Y.; J. Lillis, South Chicago; A. Cooper, Ja- 
maica, N. Y.; J. Utter, Minneapolis These residential 
salesmen and their wives were flown to Baltimore, 
where they toured the main office and factory and 
were entertained at a company-held banquet at which 
presentations were made. In addition, the firm’s presi- 
dent, C. W. Burton, Jr., presented the branch managers 
and branch residential sales managers with cups com- 
memorating their winning on a quota basis. 


at 


Part of the Anchor Fence Division group who attended the “Miami 
Bound” winners dinner at the Baltimore Country Club, namely: Mr. 
& Mrs. DiBianca, Mr. & Mrs. Gross, Mr. & Mrs. Sanders, Mr. & Mrs. 
Brannan, Mr. & Mrs. Lamphear, Mr. & Mrs. C. W. Burton, Mr. & Mrs. 
Sawdon, Mr. & Mrs. Boyd, Mr. & Mrs. Glinsman, Mr. & Mrs. Utter, 
Mr. & Mrs. C. L. Burton, Mr. & Mrs. Pfarr. Winners not shown are 
Mr. & Mrs. Cooper, Mr. Lillis, Mr. Autenreith and Mr. Peterson. 
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QUALITY ZINC CASTINGS 


END BRACKET 


CLOVER 
LEAF 


HINGE SLOTTED HINGE 


e UNBREAKABLE e RUST PROOF 
¢ MADE UNDER 10,000 p.s.i. PRESSURE 
WRITE FOR FREE LITERATURE 


ALUMINUM and REDWOOD RANCHWEAVE 


FACTORY PRE-ASSEMBLED and PRE-FINISHED 

MAINTENANCE FREE SCREEN and FENCE 
is the product your customers have been waiting for. 
Ideal for fence erectors and “do-it yourselfers”, 
RANCHWEAVE is shipped ready to install. Factory 
stained and preservative treated heart Redwood with 
Geon Vinyl plastic coated Aluminum, guaranteed for 
ten years, assures the truly everlasting, eye-appealing 
fence. 


Boost your sales in 1960 by learning NOW about the 
all new Horizontal and Vertical models. 4’x8’ “DEMO- 
PANEL” showing both styles available. $16.50 F.O.B. 
Bay City. 


LIMITED DEALER AND DISTRIBUTOR TERRITORIES ARE AVAILABLE 


GENERAL LITE METALS 
ADDRESS INQUIRIES TO: _— P.O. BOX 50, BAY CITY, MICHIGAN 
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Open The 


Door 


| | To Better Post 
Hole Digging 


HAYNES model 300 | 


WRITE To-Day 
For DETAIL Information 


Clinton or Briggs Stratton 
Engines 


Hole Depths—1 to 6 feet 
DIGS IN ANY SOIL TYPE 


ee ee ee Be Si aie al 
Auger Sizes—9”—8”—6"—4"—-2'2"—-1/2" 
TRI-SET and Other Installations 


SEE YOUR DEALER OR WRITE 


Haynes Mfg. Co. [ Livingston, Texas 


en to 
gee Extra Profits with 


cas tang 


DUBOIS FENCES NOW GUARANTEED! 
Dubois now offers a written guarantee against fail- 
ure from rot and termites for a period of 20 years. 
Only DUBOIS kiln-dries pickets to prevent shrinking, 
warping, checking. Only DUBOIS protects all pine 
posts and pickets with thorough Pentachlorophenol 
treatment. 


Complete line includes Post-&-Rail in Locust, Chest- 
nut, Cypress; Basketweave; Herringbone; new Subur- 
ban Screen; Stockade; and many others. 

Priced to meet popular demand — year-round supply 


assured from either our Lake City, Florida plant or 
Ridgefield, N. J. distribution yards. 


Limited Number of Franchises Stil! Available for Qualified Dealers 
DU} rey ENCE ani GARDEN CO., INC. 
Urs ins Madison Ave., New York «7, N.Y. 
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CLEVELAND ACTIVITY STRONG 
Despite Growing Influx of Independent Erectors 


FI’S reporter elicits some potent interviews with five established erectors who 
realize competition is increasing but their outlook is not dimmed by this fact. 


hen in Cleveland, Ohio recently for the Building 
W Products Exposition (reported in this issue), FI's 
reporter Paul Miller managed some interviews with a 
few of the leading and active fencing firms in the area. 
He reports that many of the firms he contacted could 
not be seen due to business commitments, however, 
those interviewed may well describe the general situ- 
ation in fencing in Cleveland ..... “satisfactory.” And 
there is also a general expectation for increasing vol- 
ume during 1960. 


Service to the customer includes making right 
whatever the customer may think is wrong. 

Ferbert Fence Co., 4900 Lexington Ave., Cleveland, 
Ohio, was established in 1930 by Sheldon G. Ferbert, 
who has been continuously active as owner during that 
time (and who still is). He has built an enviable repu- 
tation for his fence erecting company, which is gener- 
ally considered to be among the top producers in the 
Cleveland area. As an independent operator with its 
own selling staff and installation crews, the Ferbert 
firm completes a large amount of industrial and mu- 
nicipal installations. These represent the greater share 
of its dollar volume of business, although residential 
installations are by no means minor. 


—- — 


The Ferbert Fence Company's sales manager, Harold Zinns, be- 

lieves competition makes for an economically strong industry. 

According to Harold Zinns, Ferbert’s sales manager, 
a great deal of business is obtained through satisfied 
customers. In the residential field, one customer tells 
another. In the industrial-municipal field, the Ferbert 
reputation has been established over a long period of 
time. 

“We work for our customer,” says Zinns. “That has 
always been our attitude. After all, it’s the customer's 
dollar that pays for the job, and we make sure that he 
gets his dollar’s worth.” 

Zinns has been in the fence business for longer than 
he cares to remember—since about 1915. For many 
years he was associated with the Pittsburgh Steel Co., 
which until a few years ago was a major fabricator of 
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chain link fencing. Zinns first “got his feet wet” in chain 
link about 1930—and he’s liked that part of the business 
ever since. 

Basically, Zinns believes, fencing problems are pretty 
similar to what they have been for many years. There 
really are no innovations—put simply, you dig holes 
and you set. Tools are more mechanized, but that’s 
about all. Certain methods of setting posts have be- 
come more widespread now; originally, these methods 
were the property of only a few. Selling fencing hasn't 
changed much either. In chain link, stylings remain 
the same. In wood fencing, it is possible to sell on the 
basis of style-appeal. 

The Ferbert policy, which has built the Ferbert repu- 
tation, continues to be what it has always been: service 
to the customer; quality products and installation. And 
the service to the customer includes making right what- 
ever the customer may think is wrong. After all, Zinns 
concludes, a guarantee is only as good as the company 
that makes it. 

Has the industry changed much since those days? 
Zinns answers the question by commenting that 30 or 
so years ago there were perhaps a half dozen major 
manufacturers of chain link fabric. Now, the number 
of small fabricators has increased at a strong pace, while 
the major ones remain numerically about the same. 
Take California for instance: there are certainly more 
than 100 fence companies in that state, and, Zinns con- 
tinues, half of them weave their own fabric. 

Independent sellers and installers of fencing have 
grown rapidly too in the past 20 years, Zinns goes on. 
This growth, he thinks, is healthy, and makes for an 
active and economically strong industry. 

The trends, then, are the multiplication of independ- 
ent fence erectors, and the widespread use of weaving 
machines. 

Under the guidance of the owner, Ferbert Fence has 
become one of the important independents. The com- 
pany does not do its own fabricating, but obtains its 
inventory from a number of the major manufacturers. 
As examples of the type of chain link installations com- 
pleted by Ferbert, Zinns cited some recent jobs: 6,500 
feet at the lakefront airport in Cleveland; an $18,000 
job (all types of fencing) for the city of Parma; 20,000 
feet of chain link for the Ford plant at Lorain, Ohio; 
9,000 feet of chain link for the General Motors, Euclid 
plant at Hudson. 

But the Ferbert operations are not confined solely to 
chain link. Habitant wood fencing is a Ferbert special- 
ty; rustic, post and rail, stockade, post and chain, split 
picket—all are included in the Ferbert erecting activi- 
ties. So is highway guard rail. 

Although Ferbert operations are confined mainly to 
a 100-mile radius in the Cleveland area, installations 
have been made as far away as Pennsylvania, Indiana, 
and Kentucky. 


Continued Next Page 
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CLEVELAND ACTIVITY STRONG—from Page 8 


Present day reasons for fencing are what 
they have been for a long time—Protection. 


Brown Fence & Wire Co., 845 S.O.M. Center, Cleve- 
land, Ohio, is an old business that not too long ago was 
taken over by two young men in their thirties. Estab- 
lished in 1888 by Jim Brown of the Jim Brown Inc. 
chain of stores serving the farmer (much the same as 
the Sears and Wards of today), the fence part of the 
Brown empire has been operating continuously, and 
is now in its 70th year. 

In 1949 the Brown stores were discontinued, but 
the fence company was purchased by an investment 
house; operations were limited to the Cleveland area 
(formerly it had been national in scope). Then, in 
1957, Harry Geck and Ronald G. Wilson formed a 
partnership and acquired ownership of Brown Fence. 
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Ronald G. Wilson, partner in Brown Fence & Wire Co., has blueprinted 
plans for firm’s expansion over 10 year period. 


At present installation activities cover all of Ohio and 
Western Pennsylvania. 

Geck is a graduate engineer (electrical, mechanical, 
chemical) and has worked as a designer for General 
Electric Co., and Eaton Mfg. Co. Wilson’s background 
is in financing and personnel (top brass administra- 
tion); he worked in a bank for eight years. Together 
they have worked out an efficient method of handling 
the business—and they like it. Geck handles the com- 
plete processing with regard to installing of all jobs. 
Wilson takes care of sales and customer relations, han- 
dles the books, taxes, the personnel. They report a good 
increase in 1959 business (over the previous year) and 
are looking to 1960 for an expansion both in physical 
plant and in sales and installations. 

The Brown Fence of today staffs eight salesmen 
(summertime peak); has two installation crews (Paul 
Keuhn, with 17 years in the fence business, is in charge 
of installations ). It handles all types of fencing—chain 
link, wood, concrete block, “Panel-Vent” picket and 
plastic. Among its suppliers are Keystone Steel & Wire 
Co., also American Steel & Wire Division, for metal 
fencing; National Tube Co., and Universal Valve Co., 
for pipe; Armco Steel Corp., for guard rail; National 
Fence & Mfg. Co., for chain link; Northland Wire & 
Supply Co., for fittings; Habitant Fence, Inc., for high 
stockade and other wood fence. 

Wilson reports that the company has gained consider- 
able benefit from the continuous operation over the 
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70-year period. He and his partner, Harry Geck, are 
maintaining (and even improving upon) the old Jim 
Brown fence specifications. He tells how people who 
bought from Jim Brown 20 or 25 years ago still call 
on the fence company—a considerable number of the 
old customers are retained. The original Jim Brown 
“Farm & Home Fence Handbook” is still in print, is 
used for handouts to customers for promotion and 
public relation goodwill. 

One of the strange results of this continuous oper- 
ation is that farmers and rural people still send in 
checks for mail order fulfilments of parts on stoves, 
various equipment, etc. Wilson says that there have 
been days when checks totaling as much as $500.00 
had to be returned to such pepole. And of course every 
time a check goes back, so does a reminder that Brown 
Fence is still active and in business. 

The two partners say that the most frequent reasons 
for fencing still remain what they have been for a long 
time: kids, protection, and dogs (or other animals). 
Wilson reports a $2,300 job for one customer just to 
fence in his two dogs. 

On estates, post and rail fences for horses are com- 
mon; some estates have their own power plants and 
airports—which need fencing jobs (by Brown of 
course). Brown Fence & Wire bids on numerous in- 
dustrial-municipal jobs, obtains what it believes its 
fair share. However, say the partners, the best net 
profits are made from residential installations. Snow 
fence proves a fine item during the slower winter 
months. 

Specialty work is a favorite with the Brown person- 
nel. Numerous installations on the tops of buildings 
have been completed. Every spring, five to ten back- 
stops are erected. Another specialty is the full round 
stockade fence with a pipe frame; posts for such a 
job must be put up alternatively with the bay—one 
post, one bay, etc. 

Both Geck and Wilson have big plans for the future. 
They have projected their activities 10 years ahead. 
Expansion will begin in 1960, probably with the addi- 
tion of a subsidiary, Brown Equipment Corp., to handle 
and sell small motorized equipment. They have great 
confidence in the economic future of the industry. 


It’s not strictly true there are no repeat 
sales. A case in point, a customer who moves. 


Borchert Fence Co., 1950 E. 55th St., Cleveland, 
Ohio, was established by Ben Borchert in 1952. He 
had been working for Ferbert Fence Co. since 1947, 
and decided he would go out on his own. It was not 
easy going at first, Borchert reports, but after the com- 
pany’s reputation was established and it was possible 
to point to jobs which had been installed, business 
improved. It is now very satisfactory, according to 
Borchert. 

The company has a welding shop, manufactures its 
own gates. As a seller and installer, it uses the Farley 
Fences, Inc., line of wood fences; the Robertson Steel 
& Iron Co., line of chain link. Three installation crews 
plus subcontractors are on hand for the actual erecting. 

Borchert’s biggest dollar volume is in industrial chain 
link, but wood and metal residential, and guard rail 


Continued next Page 
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CLEVELAND ACTIVITY STRONG—from Page 9 

are also among the firm’s activities. Borchert says that 
between April and June, there are a “terrific” amount 
of residential jobs (along with the industrial ). Later on 
they both taper off, but industrial far less than the 
latter. As long as weather makes it permissible there’s 
industrial activity—and lots of repair work too. 


gg asgatmmemrammmseamaceas: 


Ben Borchert started his own fence erecting business in 1952. His vol- 
ume is very satisfactory in chain link and moving up. 


Borchert believes that part of the greater demand 
for fencing may be attributed to an increased destruc- 
tion of property in urban areas (maybe juvenile delin- 
quency ); and to the replacement of older fences. It is 
not strictly true, he says, that there are no repeat sales 
in fencing. One case in point is a customer who moves 
and wants fencing at his new location. Then, if you're 
around long enough, there’s eventual replacement busi- 
ness. 


65% Of the firm’s business, currently, is in 
aluminum. The old objection is no longer true. 

Aluminum Fence Co., 1101 E. 152nd St., Cleveland, 
Ohio, spent a great deal of its first year in business 
doing what might be called an institutional selling job, 
according to Jack Foyle, the corporation’s president. 
That is, the customer (especially industrial accounts ) 
had to be sold on the idea of using aluminum chain link 
rather than galvanized steel. 

Once this hurdle is accomplished, says Foyle, alumi- 
num gets its share of the fence business. He predicts 
that his company will double its volume in 1960—and he 
looks for it to double during all the early years of the 
1960's. 

Established in September 1958, Aluminum Fence is a 
licensed manufacturer-erector of aluminum chain link 
—licensed by the Aluminum Company of America. The 
Cleveland firm obtains its aluminum wire from “Alcoa” 
and fabricates it into chain link in its own plant. It also 
uses the “Brite-Dip” process for obtaining a shiny sur- 
face on the woven chain link steel fabric. Anodizing 
chain link wire in color is sublet—but this is a very small 
part of the business thus far.The company fabricates 
its own gates and panels, has its own construction 
crews. “Alcoa” fittings and parts are used, of course. 

Admittedly, says Foyle, the initial cost of aluminum 
chain link is greater than that of galvanized steel. But 
the sales efforts of the Aluminum Fence Co. have been 
geared toward proving that the long-range cost of 
aluminum chain link is competitive with steel. The 
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fact that 65 percent of the company’s business, current- 
ly, is in aluminum, proves that the sales force has made 
headway. Foyle points especially to jobs done for the 
Dayton Power & Light Co., and the Cleveland Elec- 
tric Illuminating Co. However, aluminum residential 
installations share about equally with industrial and 
municipal. 

Some of the industrial-municipal business has been 
in the form of replacements. Whereas it is easy to re- 
paint the pipe portion of chain link installations, the 
wire is not easy to cover. So Foyle’s firm has supplied 
new aluminum chain link for replacement where the 
steel posts are retained. 


Jack Foyle, pres., Aluminum Fence Co., Cleveland, says present alumi- 
num alloy approaches 80% strength of same gauge steel. 

Foyle calls attention to the fact that one of the older 
objections to aluminum wire is no longer true. He 
says that the present aluminum alloy wire used for 
fabricating chain link approaches 80 percent of the 
strength of steel for the same gauge wire. 

Primarily, Aluminum Fence Co. wants to serve the 
wholesale customer—and this is its goal. It is mainly 
interested in becoming the major aluminum fence 
manufacturer in the area. It hopes to put the aluminum 
chain link fence into a package deal (wire fabric and 
all component parts) so the retailer-erector can buy 
all needed products from one source. 

Officers of the company, in addition to Jack Foyle, 
include Sam Crobaugh, vice president; Phil Geier, 
treasurer; Creighton Miller, secretary. The latter is a 
Cleveland attorney who was an All-American at Notre 
Dame. 


The fence business, like any other business, 
has problems. Without problems, no business! 

Great Lakes Fence Co., 4329 Lee Rd., Cleveland, 
Ohio, was established as a corporation in 1951, with 
Isadore Goodman as president. He says that over the 
years the firm’s business has grown tremendously—and 
that 1960 looks promising too. 

Located on a busy thoroughfare, Great Lakes has 
signs easily readable from a passing auto—and there 
is a definite impression of a substantial inventory vis- 
ible from the highway also. Carload purchases help 
maintain this inventory and give the company a com- 
petitive advantage as well. 

From 75 to 80 percent of the firm’s dollar volume 
business is in residential installations, with about a 
Continued Page 16 
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Ted C. Fordney, executive v.p.; John T. Walbridge, Jr., pres.; and Bob Willey, 
v.p.; all of Early American Fence Co., Escanaba, Mich. Massive broad-axe is firm’s 
trade mark. 
(PHOTO LEFT) Alfred Cosbitt, general mgr., and Chester Fenton, of 
Habitant Fence, Inc., Bay City, Mich., attended their firm’s exhibit 
at the Cleveland NRLDA Exposition. 


1960 AUGURS WELL FOR SUPPLIERS 
A Score Of Them At Builders Show Offer Comments 


7. fence business prospered in 1959—ahead of 
a year ago for most, equal to 1958 for the remain- 
ing few. So say the lumber and building supply dealers 
who handle fencing—those from among the almost 
25,000 who attended the recent Building Products Ex- 
position of the National Retail Lumber Dealers Associ- 
ation. They agreed that the 1959 dollar volume of sales 
has increased, in the main, and the outlook for 1960 
is for another increase. Indications are that more and 
more building products dealers are taking on fencing 
as an additional line. 

Here is a brief report, with pictures and comments, 
on some of the exhibitors at the show. 


Fence Buyer Wants Intelligent Suggestions .. . 

Habitant Fence, Inc., Bay City, Mich. As a strong 
believer in product knowledge, Alfred Cosbitt, the 
firm’s general manager, calls attention to the past de- 
cade’s rapid growth of retailers handling fencing ex- 
clusively. He says that most communities are now 
supporting a lot more fence people than 10 years ago. 
The “strictly fence” dealer may have increased as much 
as five times, and even on the manufacturing end, just 
in the past five years, there have been substantial nu- 
merical increases. 

Cosbitt believes that the fence-buying public wants 
men who can talk about all the facets of fencing and 
its problems—a man who can give intelligent sugges- 
tions, who knows local laws and customs. This is espe- 
cially true of those who handle and install numerous 
types and kinds of fencing. This is the type of specialist 
who makes most sales, says Cosbitt. 

Habitant had a very good year in 1959, according 
to Cosbitt, and he expects business to continue that 
way during 1960. He reports that the company’s three- 
dimensional designs, brought out early last year, are 
really beginning to move. 
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People Spending More Time In Their Back Yards... 

Early American Fence Co., Escanaba, Mich. Com- 
pany president John T. Walbridge, Jr. reports a very 
good year for 1959, says he is looking for continued 
upswing business in 1960. To back this up, his company 
went through an expansion of both the physical plant 
and the warehouse last year. In addition, $25,000 worth 
of new equipment was put into use. 

Early American’s sales, he says, are going up con- 
siderably faster than the two percent annual population 
gain—so it augurs well for wood fencing, he believes. 
The fact that people spend more time in their back 
yards has a definite relation to fencing and accessories, 
he is sure. The barbecue craze has helped too. 

But most of all, Walbridge believes his company has 
prospered from just plain, hard merchandising. Two 
new items were just introduced: a child’s playhouse, 
prefabricated in wood in six pieces; and milled picket 
stockade. Test market reaction on the playhouse was 
very promising, Walbridge said. 


Lots Of Replacement Jobs In East and Midwest .. . 
American Steel & Wire Division, U. S. Steel Corp., 
Pittsburgh, Pa. A. I. Toms and D. A. Heyduk, from the 
firm’s merchant product sales department, advised that 
the company’s jobbers and dealers are diversified, 
since they sell numerous products from nails to indus- 
trial hardware and fences. In the latter category, the 
market served includes both farm and _ residential 
fencing—for both agricultural and home consumption. 
The finished products marketed by American Steel & 
Wire include wire fencing and barbed wire, fence posts 
and gates, wire hardware cloth and utility fabric. Toms 
and Heyduk point out that in the East and Midwest 
especially there are lots of fence replacement jobs. In 
the West, barbed wire is a big-selling item, of course. 
Continued Next Page 
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1960 AUGURS WELL—from Page 11 
A Continuous Trend Toward Suburban Living . . . 

Chicago & Riverdale Lumber Co., Chicago, Illinois. 
This firm, says sales representative Glen Illum, whole- 
sales redwood picket fence, which it purchases from 
two or three different sources. He says 1959 fence 
business has been at least equal to the previous year, 
and expects 1960 to be a good one—because of the 
continued trend toward suburban living and the need 
to keep children off the streets and highways. 

The Economics of Farming Enters Fencing .. . 

American Creosoting Corp., Louisville, Ky. Business 
could be better, says the firm’s assistant to the execu- 
tive vice president, Blaine H. Loudin. But that is be- 
cause of a factor outside the fencing field—the decline 
in the installation of railroad ties. As for the economics 
of fence posts, Loudin pointed out that treated posts 
have a great advantage, and he is concerned that so 
many untreated posts go into the ground. Sure, he ad- 
mits that fence posts are a small part of the company’s 
business—but one in which it is vitally interested. The 
economics of farming enters into fencing too. Loudin 
considers farm fencing an unstable market, since a bad 
year for farmers creates a slackening of demand for 
certain heights of posts. 

Sizes And Grades Involved In Fencing .. . 

Georgia Pacific Corp., Portland, Ore. The firm’s sales 
promotion manager (Midwest), Douglas H. Pryne, 
mentions that redwood is a well established species of 
wood for fencing, and is widely used for that purpose. 
Yes, he agrees, redwood for fences is but a small part 
of the firm’s business, but because of the sizes and 
grades involved in fencing, it is desirable business— 
“the kind we like to go after.” Douglas fir plywood also 
makes for good fence construction according to Pryne 
and is used to some extent by fence manufacturers for 
basketweave types of prefabricated fences. 

10 Carloads Of Prefabricated Redwood .. . 

Edward Hines Lumber Co., Chicago, Ill. Richard 
Larsen, the company’s manager of dealers’ sales, reports 
that he sold 10 carloads of prefabricated redwood 
fences last year—mostly to do-it-yourselfers. Rustic 
cedar and panel wood fences also proved popular, 
he says. Hines operates many retail yards in the Chi- 
cago area, besides a large wholesale division. The main 
yard is located at 2431 S$. Wolcott Ave. 
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cents H. Pryne, Midwest sales promotion 
mgr., Georgia-Pacific Corp., which markets 
redwood and Douglas fir plywood for fence 
construction. Says these woods for fence 
market . . Important! 
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An extensive display of fence and gate 
hardware by the Parker Metal Goods Co., 
Worcester, Mass., manufacturers. Peter Con- 
siglio, pres., and Ben Selsby, sales mgr., in 
booth at hardware show. 


An Entirely New Idea, Aluminum Basketweave .. . 

General Lite Metals, Bay City, Mich. Ray W. Bloch, 
the firm’s general manager, and Tom E. Gress, sales 
manager, visited FI’s booth at the NRLDA Exposition. 
They are introducing a new line named “Ranchweave” 
dimensiona] aluminum fences—a combination of alu- 
minum strips and wood frames. It is available in ready- 
finished panel lengths of eight and 12 feet. Three styles 
(basket weave, vertical woven, and louvered) are ob- 
tainable in heights from three to six feet. The panels 
are ready for installation by attaching to redwood 
frames, also supplied by General. Bloch believes his 
product—an entirely new idea in fencing—is a good one 
for rounding out the fence installer’s line. 


Beautiful Fencing On Farms As Well... 

Kaiser Aluminum & Chemical Sales, Inc., Oakland, 
Calif. H. C. Smith, who is connected with the com- 
pany’s agricultural research service, says that the trend 
to beautify through fencing is found not only in urban 
residential and suburban areas, but on farms as well. 
The Kaiser exhibit devoted one section to fencing (see 
photo) which acclaimed that the “Tri-State Lumber 
Co., Bountiful, Utah, sells 83 residential applications 
of Diamond-Rib” aluminum siding. 


Lots Of Illustrated Handouts On Fencing .. . 

Weyerhaeuser Sales Co., St. Paul, Minn. The com- 
pany issues two booklets and two leaflets on fencing, 
giving numerous wood fence styles, with illustrations, 
and the material needed for each. These are for hand- 
outs to consumers. All contain space devoted to the 
firm’s “Patty-O-Panels,” prefabricated fence panels in 
several styles and lengths—aimed at the do-it-yourself 
trade. Available also is a “fence selector” made up of 
flap pages of cards giving the customer a visual idea 
of how fence styles blend with the house style. 


Assists In Solving Their Problems On Wood... 

Western Pine Association, Portland, Ore. This organ- 
ization engages in a year-round campaign to promote 
the use of wood. Field representatives all over the 
U. S. call on wholesalers, retailers, government agen- 
cies, manufacturers, and architects—to assist in solving 
the problems with regard to the use of wood, particu- 
larly of course, Western pine. Included in the associa- 
tion’s packet of literature on the general subject of pine 
wood, is a folder on fences. 
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Jumbo sized fence paint rollers were dis- 
played by sales mgr., John Touchett, EZ 
Painter Corp., Milwaukee, Wis., at a recent 
New York hardware show. Roller is for ail 
fencing, he says. 
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Paul McKenna, sales representative, and Glen illum is the sales representative for Roy W. Bloch (left), general manager, and 


Blaine H. Loudun. asst. to executive vice the Chicago & Riverdale Lumber Co., which Tom E. Gress, sales manager, General Lite 
ae both of the American Creosoting wholesales redwood picket and other types. “a which is marketing a new wood- 
orp. metal fence. 
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H. C. Smith, agricultural research service, A. |. Toms and D. A. Heyduk of the mer- Harry Siskind, Fl advertising representative 
Kaiser Aluminum & Chemical Sales, Inc., chandising products sales department, Amer- and host at Fence Industry's attractive booth 
which featured presentation of “Diamond ican Steel & Wire Division, United States at NRLDA show, chats with two visitors. 
Rib” siding. Steel Corp. 
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William Brubaker (left) of the California The Western Pine Association's New York C. Howard Smith (left), ‘ihe promotion 
Redwood Association visits with Rich Larsen, area field man, Vic Riolo, explains the manager, and Fred Tracey, field sales man- 
sales department manager, Hines Lumber Co. year-round promotional activities of the ager, Elite Fabricators, te ‘7 about their orna- 

Association. mental line. 


NRLDA Building Products Exposition Dining Area 
Is Made Possible by Use of Wood Fence Panels. 


Various types of wood fence gave privacy and added to 
the decor of the in-the-exhibit-hall restaurant at the Building 
Products Exposition, held in Cleveland. The restaurant, at 
the far end of the exhibit hall, was a reminder to the ap- 
proximately 25,000 visitors to the show that fencing plays 
a role in everyday living. Although only a few firms exhibit- 
ed fencing specifically, other companies also in the field 
were interviewed about their activities in our own industry. 
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RIGHT OR WRONG» 


In Labor Relations . . 


A roundup of day to day 
employee problems and 
how they were handled. 
Each incident is taken from 
a true-life grievance which 
went to arbitration. 


Should An Employee Be Fired If He Files A Lawsuit 
Against One Of Your Best Customers? 


WHAT HAPPENED: 


A group of maintenance men was assigned to do 
some repair work at a customer's plant. While they 
were at work an accident occurred and four of the 
men were injured—not seriously. They received work- 
men’s compensation for injuries and time lost. 

A year and eight months after the accident the four 
men started a lawsuit against the customer. Each asked 
$100,000. for personal injuries. A few weeks later the 


men were fired. The company offered the following 
reasons: 

1. The news of the lawsuit appeared in the local 
papers and was harmful to the company’s reputa- 
tion. 

2. The unfavorable publicity implied that the cus- 
tomer’s plant was an unsafe one. 

3. The workers showed a lack of proper loyalty. 

The employees countered: 

1. We didn’t cause the unfavorable publicity. The 
stories about the lawsuit were picked up by the 
newspapers from court records. 

2. We are sueing the customer—not our employer. 
This is not a disloyal act. 

3. An employee cannot be fired for taking a legal 
action. Otherwise employees would be afraid to 
sue an employer for any kind of wrong. 


RIGHT [] WRONG [] 
What Arbitrator David H. Stowe ruled: 


“A lawsuit directly against the employer concerning 
matters arising out of the employment relation is not 
generally regarded, as improper, as evidenced by the 
fact that legislation has been enacted in which provision 
is expressly made for the employees to bring suit 
without fear of employer retaliation—as for example the 
Fair Labor Standards Act. There is no reason to regard 


Were the Employees: 
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a lawsuit against an employer's customer in any different 
light. The grievance is sustained and the men should 
be reinstated to their jobs without loss of pay or 
seniority.” 


Can An Employee Be Disciplined For Threatening A 
Slowdown? 


WHAT HAPPENED: 


When Bill Smith was told by his foreman that the 
standard for the job had been increased, the worker 
replied: “I don’t like what’s going on here. I can’t earn 
what I think I should under the new standard.” 

The foreman tried to placate the worker but Smith 
insisted that he was not getting a fair shake. He finally 
said: “If this thing goes through, you're not going to 
get any more work out of me. I'll just produce enough 
to get by—no more, no less.” 

“You always made a bonus on this job,” the foreman 
said, “and I expect you'll do the same in the future.” 

“No bonus,” Bill answered. “I’m going to produce 
the minimum.” 

“If you don’t put in a fair day’s work Ill have to do 
something about it,” was the supervisor's reply. 

“Tm not changing my mind,” Bill insisted and there- 
upon was sent home on a one-day suspension. 


At arbitration the company argued that Bill’s attitude 
toward his job was improper and that he insisted he 
was not going to abide by the new standard. 

Bill’s argument was that he couldn’t be disciplined 
for “attitude”. He must do something wrong before 
the disciplinary procedure can be applied. 


Was Bill: RIGHT (|) WRONG [) 


What Arbitrator Vernon H. Jenson ruled: 


“Certainly a worker has no right to exert pressure 
on the company by threatening to withhold work as 
a leverage to secure the setting of a better than normal 

Continued—Following Page 
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LABOR RELATIONS—Cont'd from Page 14 


standard. If there is a dispute over standard it should 
be handled in the grievance procedure and should be 
tested against the established principles for setting it. 
However it is held that he could not be suspended for 
cause until he had failed to produce—for to discipline 
a worker for his attitude, without an objective test 
against the results of his work, would make the matter 
entirely too subjective. 

“Something more specific and objective is needed. 
Also the type of situation with which we are dealing 
is not like an act of insubordination, where a worker 
is refusing to obey an order. Bill Smith was not ordered 
to go to work and produce. It was proper that he 
should have been warned that if he did not produce 
a fair day’s work he would be suspended. Then his 
output would have provided a test of his performance, 
and there would have been a case which could be 
resolved by reference to performance on the job. Smith 
is entitled to be reimbursed for the day’s pay.” 


Can An Employee Be Fired For Going To Jail Be- 
cause He Failed To Support His Wife? 


WHAT HAPPENED: 


The company policy stated that employment “may 
be terminated if an employee is absent from work for 
10 days or more without reasonable cause”. 

John X was having domestic troubles. He was being 
charged with non-support and ordered to pay his wife 
$50.00 a week. When he failed to come across he was 
sentenced to 90 days in the workhouse. The company 
dropped him from the payroll for being “absent from 
work for 10 days or more without reasonable cause”. 

When John got out of jail he showed up at the gate 
but was refused work. He grieved: 

“I was not absent without ‘reasonable cause’. I wanted 
to come to work but I couldn’t because I was in jail.” 

The company answered: You could have stayed out 
of jail by paying the $50.00 a week. You chose not to 
do so and went to jail instead. This was your own 
doing. Therefore your absence was your own fault. 
You stay fired. 


Was The Company: RIGHT [| WRONG [| 


What Arbitrator Ralph T. Seward ruled: 


“Employees who are sent to jail present a problem. 
They have not turned their back on their obligations 
as employees. Their absence is not the result of a 
decision not to come to work. Typically, it is the result 
of some action on their part—unrelated to their obliga- 
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tions as employees—which has led society to step in 
and, by placing them in jail, PREVENT them from 
coming to work. This does not mean that they should 
not be considered responsible for their presence in 
jail. John X did not have reasonable cause for absence. 
The company has the right to discharge him.” 


Can An Employer Refuse To Let A High Union 
Official Visit The Premises? 


WHAT HAPPENED: 


Max Winkle was a business agent for a union. It 
was his practice to visit the premises of the employer 
in order to handle employee grievances. During one 
of his visits he got into a verbal tiff with the president 
of this small company. He raised his voice and even 
walked around the desk and talked into the boss’s face. 

“Don't you come around here any more,” the boss 
said. I don’t want any such fresh guys like you around 
here.” 

“I represent these employees and you can’t keep me 
out of here,” Max hollered. 

When Max showed up the following week, the boss 
called the police and had Max escorted to the gate. 
The union took the case to arbitration on the grounds 
that the employer must permit access to union rep- 
resentatives if the contract is to be properly carried 
out. It argued that if Max is barred, then the employer 
can do the same to others and thus stymie the process- 
ing of grievances. 


Was The Union: RIGHT [) WRONG [| 
What Arbitrator George Savage King ruled: 


“Mr. Winkle is not an unsophisticated, uneducated 
shop worker who might be expected to give vent to 
emotional outbursts under pressure. On the contrary, 
he impressed the Arbitrator as a man very well trained 
in the business in which he engaged—intelligent, artic- 
ulate, extremely self-confident and entirely capable of 
self control. He knew that any grievances that could 
not be satisfactorily settled with the company could be 
taken to arbitration, but he preferred to create an air 
of intimidation in his discussion with the employer. 
That this was his preference is indicated by his testi- 
mony that he stepped around the desk and talked into 
the employer’s face because it was something he often 
did. Whether this was Mr. Winkle’s usual manner of dis- 
cussing a grievance or not, it was the kind of conduct 

Continued—Page 16 
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RIGHT OR WRONG IN LABOR—From Page 14 
which the employer had a right to resist, and if need 
be, with force. 

“Across an office desk is close enough for collective 
bargaining; to move around a desk toward the other 
party in the midst of a heated discussion can have only 
one purpose—the use of force or a threat of the use of 
force. Neither Labor Relations nor labor unions can 
afford to condone such conduct—to do so is to invite 
public censure. It is the finding of the Arbitrator that 
Mr. Winkle’s conduct justified the company in refusing 
his access to the premises.” 


Can Employees Be Disciplined For Smoking Even 
Though There Aren’t Any “No Smoking” Signs 
Posted? 


WHAT HAPPENED: 


The company had a written rule which read “No 
smoking is permitted in or around the plant except in 
specifically designated places.” 

Price and Cothran, two employees with several years 
seniority were caught smoking on the roof. They were 
given a disciplinary layoff. They protested that the 
company was unjust because there were no “no smok- 
ing” signs in that area. At arbitration the company came 
up with both barrels: 

1. We have a written rule and every employee is 

given a copy when hired. 

2. These two men knew that rule because they have 
worked here for several years and heard foremen 
warm men against smoking anywhere except the 
rest rooms. 

3. We have had several fires and we aren't taking 
any more chances. 

4. We don't have to post rules to have them obeyed. 
We did it orally and that’s enough. If we posted 
“no smoking” rules, we'd have to plaster the whole 
plant with signs. 


Was The Company: RIGHT [| WRONG [| 


What Arbitrator Samuel H. Jaffee ruled: 


“The company has not only the right but the duty to 
take certain safety precautions—not only to protect 
employees but also to protect property. While the rule 
concerning smoking was not posted, the contents there- 
of was made known to all employees at the time of 
hiring and thereafter. Employees generally, and the 
grievants in particular, had full knowledge of the rule 
concerning smoking, that smoking was not permitted 
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‘in and around the plant except in specifically designated 
places.’ The term ‘specifically designated places’ did 
not require the posting of signs. These places could be 
designated orally and they were so designated to all 
employees—not once but many times. There was no 
necessity in the present case for a sign to be placed 
on the roof that smoking was prohibited in that area. 
Under all the circumstances of this case it is clear 
that there was just cause for these two employees to 
be disciplined.” 
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Isadore Goodman, pres., Great Lakes Fence Co., believes the small in- 
dependents have certain advantages over the manufacturer erector. 


CLEVELAND ACTIVITY—from Page 10 


50-50 split between wood and metal fencing, balance 
of business is industrial. The daily newspapers and the 
classified phone directory are used to promote busi- 
ness. This advertising continues the year around, even 
though the slow winter months bring little business. 
Even if an erector can make a better price on a fence 
installation in December, very few people are of a 
mind to buy. 

The small independent, such as Great Lakes, says 
Goodman, has certain advantages in spite of the fact 
that in this industry manufacturers often compete with 
retailers for consumer business. He points out that in 
a small, personalized service the retailer is close to the 
customer; and there is also far less overhead. 

Considering these advantages, Goodman is satisfied 
with the business. After all, he reminisces, the fence 
industry—just like any other business—has its head- 
aches. And it seems that if you don’t have headaches, 
you don’t have business. In short, Goodman likes fenc- 
ing. 

Although Great Lakes Fence draws from many 
sources of supply, some of its major ones include Colo- 
rado Fuel & Iron Corp., and National Fence Mfg. Co., 
for chain link fencing; National Tube Co., and L. B. 
Foster Co., for pipe; Northland Wire & Supply Co.; 
Cameron Fence Fittings, and the Bryant Machine Co., 
for fittings. 


The Editor and 
FENCE INDUSTRY extend their GREETINGS to all 
of our Subscribers and Advertisers—sending their 
good wishes to one and all—A Joyous and most 
Prosperous 1960—We shall strive to merit your con- 
tinued support, through the pages of our young but 
fast growing publication. 


Edward H. Ellison—Editor 
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CATALOGS 
AVAILABLE 


Manufacturers and wholesalers are invited to 
send their catalogs or brochures to the 
CATALOG EDITOR. 


AIR REDUCTION SALES CO., 150 E. 42nd St., 
New York 17, N. Y. 80 Page Welding Wire 
Pocket Guide, revised edition, providing an- 
swers to pertinent questions concerning all 
welding wires used with the ‘Aircromatic”’ 
welding process; also contains technical in- 
formation, wire diameters, packaging data. 


BAUMGARTNER GATE FACTORY, Manchester, 
lowa. 14 Page Catalog illustrating and de- 
scribing ornamental porch railings and col- 
umns, steel specialty items, picnic tables, 
swing sets, mailbox and clothesline posts, 
walk and farm gates, lawn fence, corner and 
gate posts, post drivers, fence braces. 


BUFFALO STEEL CORP., Tonawanda, N. Y. 4 
Page Folders on “Quick Set” posts, “Buffalo” 
chain link fence; 2 Page Folder on tension 
bars, posts. Fence folders are dealer-aid type 
of promotion. 


J. E. BURKE CO., Fond Du Lac, Wis. 52 Page 
Catalog, illustrating and describing a variety 
of playground, sports, and recreation equip- 
ment, including accessories and parts. 


CAROLINA VIRGINIA FENCE CO., Box 9128, 
Charlotte, N. C. 8 Page Leaflet illustrating 
and describing 14 different styles of wood 


fencing. Space on back page for dealer's 
imprint. 


CYPRESS FENCE CO., INC., Polk City, Fla. 6 
Page Leaflet concerning “‘Cy-Craft’” fences in 
cypress, redwood, and white cedar, illustrat- 
ing five different styles. 
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127 N. Dearborn St. 


Gentlemen: 


Ordered By. 


Company. 
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INTERNATIONAL DIRECTORY 
OF FENCE MATERIALS 


Our 140 Page Directory Issue is now available to NEW 
subscribers. A one year subscription to FENCE INDUSTRY is 
$5. and includes Directory. A limited supply is available. 


EXTRA SINGLE COPY OF THE DIRECTORY IS $3.50 


Date 


| Enclosed please find our remittance to $5.00 for 1 year subscription to Fi. 
| Start our subscription with a copy of the 140 page 1960 Directory issue. 
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DUNCAN-MORRIS CO., 48 N. Valley St., 
Akron 3, Ohio. Leaflet and price list on 
aluminum gate grilles, door grilles, race- 
ways, miscellaneous hardware items. 


GILBERT & BENNETT MFG. CO., Georgetown, 
Conn. 23 Page Catalog illustrating and de- 


scribing various types of wire netting, fencing, 
wire cloth. 


INTERNATIONAL CHAIN LINK FENCE, P. O. 
Box 1676, Tulsa, Okla. 4 Page Folder on 
“International” chain link fence, illustrated, 
with types, heights, specifications. 


KAISER ALUMINUM & CHEMICAL SALES 
CORP., 1924 Broadway, Oakland 12, Calif. 
12 Page Brochure concerning aluminum chain 
link fence, giving specifications; illustrating 
fence types and components, details and 
accessories; and discussing design considera- 
tions. 


KEYSTONE STEEL & WIRE CO., Peoria, Ill. 36 
Page Catalog illustrating and describing vari- 
ous types of wire fencing, fittings, accessories, 
gates, posts. Also 2 page leaflets and 4 and 
8 page folders on all these products. 


KOOLS BROS., INC., Appleton, Wis. 4 Page 
Folder and assorted leaflets on ornamental 
railings and columns—both aluminum and iron; 
all are grouped together in a presentation 
portfolio. 


KUPFERER BROS. ORNAMENTAL IRON WORKS, 
INC., 4414 W. Papin St., St. Louis 10, Mo. 48 
Page Catalog illustrating and describing or- 
namental iron fences, gates, posts, rails, col- 
umns, cornices, and miscellaneous designs. 
Photos of many actual installations are in- 
terspersed throughout. 


LITE-VENT INDUSTRIES, INC., 14637 Meyers 
Rd., Detroit 27, Mich. 16 Page Catalog show- 
ing and describing aluminum awning sheets 
and panels, component parts, tools; also a 
long list of available sales aids for retailers. 


NEBRASKA BRIDGE SUPPLY & LUMBER CO., 
Leavenworth at 40th St., Omaha, Neb. 4 
Page Folders and Leaflets on picket fence 
and accessories; leaflet on cooperative adver- 
tising program. Illustrations and descriptions 
of numerous styles of fencing. 


Chicago 2, Ill. 


THE PAINE CO., 501 Westgate Rd., Addison, 
Ill. 32 Page Catalog (pocket size) on a variety 
of hanging and fastening devices. 


PARKER McCRORY MFG. CO., 2609-15 Walnut 
St., Kansas City, Mo. 12 Page Leaflet (pocket 
size) on battery operated fencers—six models. 


WALTER PIDGEON STEEL PRODUCTS, INC., 
Bala-Cynwyd, Pa. 3 Leaflets on estate type 
ornamental steel fence for use as consumer 
handouts. 


PRECISION WELDER MFG. CO., 2218 W. Lake 
St., Chicago 12, Ill. 4 Page Folder on 7 
different models of arc welders. 


RED’S ORNAMENTAL IRON WORKS, 619 South 
St., Peekskill, N. Y. 4 Page Folder on orna- 
mental iron railings, trellises, gates, mailbox 
stands, castings. 


ROLATAPE INC., 1741—14th St., Santa Monica, 
Calif. Leaflets on 9 different models of meas- 
uring wheels. 


ROWE MFG. CO., Galesburg, Ill. Folders and 
leaflets on picket fence, farm gates, cribs 
and silos. 


RYLANDS BROS. LTD., Warrington, England. 
8 Page Booklet on chain link fencing, and 
another on hinged joint fencing. 


JOHN STORTZ & SON, INC., 210 Vine St., 
Philadelphia 6, Pa. 36 Page Catalog on a 
variety of hand tools, with 5 page index. 


TUBULAR PRODUCTS, INC., Souderton, Pa. 12 
Page Catalog on steel and aluminum handrail 


and railings, with two pages devoted to 
design details. 


VALLEY METAL PRODUCTS, Marseilles, lll. 12 
Page Catalog on ornamental iron railings, 
columns, designs. Five pages of photos, 
actual installations. Also folder on iron cast- 
ings. 


VULCAN RAIL & CONSTRUCTION CO., 59-30— 
54th St., Maspeth, N. Y. 85 Page Catalog 
illustrating and describing (with many photos 
of actual installations) of pipe railings and 
fences, plus fittings. 


X-PANDO CORP., 43-15—36th St., Long Island 


City 1, N. Y. 2 Folders on expanding cements, 
mortar, and water resisting compounds. 
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INFORMATION 


NOTICES OF IMPORTANCE TO THE TRADE 


SEND YOUR NEWS ITEM 
@ TO THE News Notices 
Editor . . . for publication. 


Brown of Cyclone Gets New Post 


AMERICAN STEEL & WIRE DIVISION, Chi- 
cago District, has named James E. Brown 
as manager of operations. Since 1956, 
he has been vice president and general 
manager of the Division’s Cyclone Fence 
Department. In his new post he will 
supervise all American Steel & Wire 
operations in the Chicago district, in- 
cluding those of Cyclone Fence. A veter- 
an of nearly 30 years in the wire industry, 
he began his career with the company 
in 1930, as a weigher at Newburgh 
Works in Cleveland, his native city. 

Other appointments, also in the Chi- 
cago Sales District, include the following: 
Vern M. Olson as service manager; he 
is a 34-year veteran of the company. 
The firm’s new resident salesman in 
Indianapolis is a 23-year veteran of the 
company, Lincoln E. Downer. 


“Car-Mac”’ a new chain link filler or garnishing mate- 
rial, offered in colors, permits sprucing up old or 
new chain link installations. The product comes com- 
pactly coiled in attractive cartons. 


Carey-McFall Adds C-L Filler 


A new product for obtaining both 
privacy and color in chain link fencing 
has been announced by Carey McFall 
Co., 2156 E. Dauphin St., Philadelphia 
25, Pa. It is a chain link garnishing fabric 
—aluminum fence slats in coils of 100, 
500, and 1,000 feet; in pastel green, 
pink, yellow, and white. 

Compactly coiled and packaged in in- 
dividual cartons, each carton is easily 
opened and the slat is pulled out to 
the desired length. It can be cut with a 
scissors or shears. Matching colored plas- 
tic sleeves are available to hold the ends 
of the slats uniform—thus making all 
ends uniform, giving the job a finished 
appearance. 

The firm suggests a simple method to 
figure requirements for a fence. You 
measure the number of square feet of 
fence and multiply by seven—to deter- 
mine the lineal footage of garnishing 
fabric required. Carey McFall emphasizes 
that this “Car-Mac” slat can be used in 
all existing chain link installations, and 
may also be offered as a companion piece 
in all new chain link sales. 
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New wrought tubular | 
steel fence, styled \pce@ 
as ornamental iron, 'vcts, 

can compete on price 
according to makers. 


Walter Pidgeon, (right) star of 
stage and screen, discusses the 
merits of his fence product at 
2 press conference attended by 
Cy Ellison, vice president ot 
F.1., at the 21 Club, New York. 

Walter Pidgeon Steel Products, Inc., 
Bala Cynwyd, Pa., has launched a 
new line of estate-type steel fencing. It 
is said to have the advantages of tra- 
ditional wrought iron fencing—that is, 
appearance, strength, long life. But its 
cost is much less. This is accomplished 
through the use of hollow tubular steel. 

The Pidgeon line is available in three 
styles: “Westchester Executive,” and 
“Berkeley Guardian,” both for residen- 
tial installations; and “Westchester In- 
dustrial,” with turned protruding pickets 
at the top, for industrial use. 

A strong national advertising cam- 


paign already has been put into effect. 
This includes national newspaper cover- 
age, pages in both color and black-and- 
white in the Saturday Evening Post, 
Life, Readers Digest, and other consumer 
magazines. A network of distributorships 
is now being set up. 

Walter Pidgeon, veteran movie-stage 
star, is himself the corporation’s new 
president; with Herbert Mason as vice 
president, and Barry Marks (who has 
controlling interest in the firm) as treas- 
urer. Marks, who made a careful survey 
of the market, believes that this fencing 
venture has a bright sales potential. 


nae Ry, 
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“‘Ranchweave’’ makes its bow to the fence industry. 
The fence pictured combines flexible aluminum strips 
coated with Geon Vinyl! plastic and redwood panels. 


Plastic Coated Aluminum Weave 


A new line of factory assembled and 
finished dimensional fence, designed with 
a combination of aluminum and _ red- 
wood, is offered by General Lite Metals, 
P. O. Box 50, Bay City, Mich. Called 
“Ranchweave,” the panels are available 
in eight and 12 foot lengths, and in 
heights from three to six feet. The red- 
wood panel frames and “T” posts are 
factory stained and preservative-treated; 
the aluminum weaving strips are coated 
with Geon vinyl plastic. Conventional 
tools suffice to make installations. A saw 
and hand shears only are needed to pro- 
duce custom lengths. The special “T” 
post design assures alignment and _ per- 
mits stepped panel effects on irregular 
ground levels. Sales aids and “Demo- 
Panels” are available. Dealer and dis- 
tributor territories are now being alloted. 


Tri-Set Moves To Florida 


Tri-Set, Inc. last month moved to its 
new quarters at 1835 West Drive, Clear- 
water, Fla. The firm’s president, John 
J. Clatfelter, said the move was made 
to provide both better service and 
cheaper shipping rates for customers 
along the eastern seaboard, the South, 
and the Southwest—through the port of 
Tampa, via sea-land service, He also 
reminded the trade that the new location 
provides favorable rates to Los Angeles 
and other West Coast points. Tri-Set 
customers in the Midwest and Rocky 
Mountain states, he said, will continue to 
be served through the firm’s Chicago af- 
filiate, National Fence Products, Inc., 
4620 W. 54th St., Chicago 32, Ill. 


New Open Hearth for Keystone 


KEYSTONE STEEL & WIRE CO., Peoria, 
Ill., recently put into production its fifth 
open hearth furnace, capable of making 
175 tons of steel every 12 hours. De- 
signed as an all-basic furnace, it is said 
to be the first to make full use of sus- 
pended construction in certain areas; 
front and rear walls of the furnace are 
inclined inward; it has three passes of 
checker brick (pre-heating chambers) as 
against one or two in most others. This 
will raise Keystone’s steel-making capaci- 
ty to 600,000 net ingot tons per year. 
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Items — Short and Pertinent... 


A NEW ASSOCIATION of fence erectors 
has been formed in the south Florida 
area, and is known as the South Florida 
Fence Association. Further information 
about the organization may be obtained 
from Louis May, Amco Steel Fence Co., 
2154 N. W. 24th Ave., Miami 42, Fla. 


STEEL STAMPINGS, INC., P. O. Box 213, 
Metairie, La., recently sent out a flyer 
to its customers. Special prices were 
featured on line post and top rail alu- 
minum chain link fence ties: sizes 12-16, 
9 gauge, $29.50 per carton; sizes 32-36, 
11 gauge, $32 carton. 


HURRICANE STEEL INDUSTRIES, P. O. 
Box 19128, Houston, Tex., sent out a 
promotional mailing late last year, re- 
minding its customers of the availability 
of its three kinds of residential chain 
link fence, redwood and cedar fencing, 
boat piers, cattle guards, calf feeder, 
fiberglass boats, fencing tools, and ad- 
vertising aids, signs, and literature. The 
company also featured factory rejects on 
1-5/16 O. D. top rail, with prices starting 
at 7¢ a foot; and 1% O. D. tubing, with 
prices starting at 10¢ per foot. Special 
prices were offered on 30,000 to 35,000 
pound truck loads, and 40,000 pounds 
and higher on rail shipments. 


THE DEFINITION OF SMALL BUSINESS 
has been changed in connection with 
Small Business Administration’s set-aside 
program for the purchase of government- 
owned timber or related products. Under 
SBA’s size standards, a firm is now 
considered small if it is primarily en- 
gaged in the logging or forest products 
industry; is independently owned and 
operated; is not dominant in its field of 
operation; and, together with its affiliates, 
employs not more than 250 persons. 
Previously, only firms with 100 or fewer 
employees could qualify. 


TEMP-LOCK co., has recently moved 
to new and larger quarters at 5550 Lin- 
den Ave., Dayton, Ohio. The company 
is marketing a new chain link and gate 
stretcher, which stretches from two 
links to 50 feet, pulls 800 pounds. Avail- 
able in 1%”, 1%”, 2”, 2%’ 3”, 3%”, and 4”. 


AMERICAN ROAD BUILDERS ASSOCIATION, 
World Center Bldg., Washington 6, 
D. C., will hold its 58th annual conven- 
tion in Cincinnati, Ohio, Jan. 18-21. It 
will feature the sixth annual Highway 
Materials & Service Exhibit. 


STEEL SERVICE CENTER INSTITUTE, 540 
Terminal Tower, Cleveland, Ohio, is the 
new name for the half-century old or- 
ganization formerly known as the Amer- 
ican Steel Warehouse Association, and, 
before that, the American Iron, Steel & 
Heavy Hardware Association. The new 
name “more accurately reflects the func- 
tional scope and technical competence 
of our industry,” commented executive 
vice president Robert G. Welch about 
the more than 500 member companies 
of the Institute. 
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Items — Short and Pertinent... 


LLETRAM, 12122 Broadstreet, Detroit 
4, Mich., if offering a personalized mail- 
box (customer’s name in gold letters) 
that is molded of the same plastic 
material as telephones, in 12 colors. It 
is large enough to hold several mag- 
azines, has a clip for outgoing mail, and 
a signal indicating that mail has arrived. 


BALTIMORE AREA FENCE ERECTORS will 
be interested in knowing that a fence 
contractors association is in the process of 
being organized. Those who would like 
further information should write C. Allen 
Parezo, Universal Fence Co., 8807 Satyr 
Hill Rd., Baltimore 14, Md. 


Styled, compact carton, designed to attract and for 
easy take-home trade, packages 15”x7’ trellis manu- 

a by Concord Woodworking Co., West Concord, 
ass. 


CONCORD WOODWORKING CO., INC., 10 
Beharrell St., West Concord, Mass., has 
introduced a new carton design for its 
“American Beauty” trellis. Designed to 
stimulate impulse sales, save delivery 
costs, the compact carton contains a 
three-piece trellis that can be bolted to- 
gether quickly. Size 15” x 7’; painted 
white. 


CLEAN WOOD PRESERVERS LTD. is build- 
ing a new wood preserving plant at 
Maple Creek, Sask., Canada. The plant 
will make use of a new Swedish process 
for treating posts and poles. The Swedish 
preservative is said to be non-flammable, 
clean and odorless to handle; it is further 
claimed that the processed posts can be 
worked just the same as untreated wood. 
When the plant is completed it will be 
capable of turning out 10,000 feet of 
treated posts and poles per eight-hour 
shift. 


SAYLOR MFG. COo., Highway 74, Cedar 
Rapids, Ia., reports it is seeking larger 
quarters, and that in the near future it 
plans to add chain link fence erections 
to its business operation, which already 
specializes in custom-made wrought iron. 
Owner Frank C. Saylor intends to add 
to his personnel when the expansion is 
put into effect. 


— PAYABLE IN ADVANCE — 
CLASSIFIED Advertising Rates: $1.00 per 


line. Count 6 words to the line. Payment 
must accompany order. 


FOR SALE .. . chain-link fence wire 
weaving machine in new condition 
$7,250. Can furnish operators. Bell Fence 
& Galvanizing Co., 120 College St., 
Beaumont, Texas. 


FOR SALE .. . northern white cedar 
posts and poles. Plain, select, lathe 
turned, sawed. White cedar lumber, 


panels, R.R. ties, blocks, etc. Custom de- 
signed cedar fencing and allied products 
made to your specs. Send sketch, quanti- 
ty and full details for estimate on reli- 
able materials, workmanship and service 
by Norcraft. To dealers only. The Mac 


Gillis & Gibbs Co., 4278 N. Teutonia 
Ave., Milwaukee 9, Wis. 
BUSINESS FOR SALE .. . death of 


owner forces sale of factory producing 
quality pre-fab wood fence sections. 
Main building 190’ x 32’ with saw-mill 
and warehouses on trackage. All equip- 
ment in good condition. Raw material 
and labor plentiful. Plant easily convert- 
ed to other industry. Priced low for quick 
sale. Write, Box 855, Whitefish, Mon- 
tana. 


PARTNER WANTED .... active ex- 
perienced partner for established Florida 
fence business, no ice or snow, may ac- 
quire business, owner retiring, investment 
if possible. Write all details to Box JA- 
1-60. 


FOR SALE .. . northern white cedar 
and southern yellow pine fence posts 
and poles. Also all types of rustic cedar 
fencing. C. I. Miller Cedar Company, 
355 Rand Tower, Minneapolis, Minn. 


BUY IT—SELL IT—TRADE IT—THROUGH 
A FENCE INDUSTRY CLASSIFIED AD 


C & R HARDWARE & BUILDERS SUPPLY, 
INC., a wholesale retail company handling 
fences, has been taken over by Joe B. 
Ladner (as president) and James L. 
Drexler (as vice president). This Pensa- 
cola, Fla. firm is located at 604 N. Pace 
Blvd. 


DELTA POWER TOOL DIVISION, Pitts- 
burgh, Pa., is marketing several items in 
the fencing field: radial saws, for ripping 
and shaping; band saws, for irregular 
shapes and designs. 


REMINGTON ARMS CO., Bridgeport, 


Conn., offers a chain saw engine, with 
augur attachment, for use in the fenc- 
ing field. 
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ALA—Proj. #PFL-151, construction of water 
system, New Hope, est., $130,000. John G. 
Butler, chmn., Water Works Board.—Proj. 
#P-3018, improvements in sanitary system, 
Birmingham, est., $6,390,000. James W. 
Morgan, pres., City Commission.—Proj. #1- 
C-H-29(D), construction at Birmingham-South- 
ern College, Birmingham, est., $278,000. 
N. M. Yeilding, treasurer.—Proj. #1-P- 
3019, additional sanitary facilities, Mont- 
gomery, est., $498,950. W. A. Gayle, mayor. 

ALASKA—Award for road improvement on 
22-miles through Mt. McKinley National 
Park, to Peter Kiewitt & Sons, Seattle, Wash., 
for bid of $425,267. 

ARIZ—Award for road improvement on 11 
miles of Cape Royal Rd., north rim of 
Grand Canyon National Park, to Thayn 
Construction Co., Salt Lake City, for bid of 
$415,015.—Proj. #P-3050, rehabilitation and 
enlargement of water system, Eloy, est., 
$175,000. Paul Pearce, mayor.—Proj. #P-30- 
52, planning city hall building, Scottsdale, 
est., $109,450. M. E. Kimsey, mayor.—Proj. 
#P-3051, planning of paving and draining 
facilities, Wilcox, est., $887,649. W. B. Lov- 
ing, mayor. 

ARK—Proj. #P-3017, additional sanitary facil- 
ities, Bearden, est., $52,000. Noland Mar- 
shall, mayor.—Proj. #PFL-138, building new 
water system, Emmet, est., $82,000. Ramy 
Garland, mayor. 

CALIF—Proj. #P-3391, additional sanitary 
facilities, Pacifica, est., $1,241,500. Karl A. 
Baldwin, city manager.—Proj. #P-3382, con- 
struction of elementary school, District of 
Monterey County, est., $431,904. Eldon J. 
Covell, Supt. Schools, P. O. Box 1031, 
Monterey.—Proj. #P-3385, planning elemen- 
tary school, District of Contra Costa County, 
est., $646,890. Charles E. Toll, District Supt., 
Lafayette.—Proj. #P-3375-80, planning six 
elementary schools, San Diego County, est., 
$3,341,655. Ralph Dailard, Supt., San Diego. 
—Construction of water facilities, South Dos 
Pablos, est., $183,000. James Lester Grimm, 
pres., South Dos Palos County Water Dis- 
trict.—Proj. #P-3373, planning high school 
near Carmichael, Sacramento County, est., 
$4,169,112. J. Roland Ingraham, Jr., Dist. 
School Supt.—Proj. #4-CH-72(D), construc- 
tion at College of the Holy Names, Oak- 
land, est., $355,000. Sister William Marie, 
treasurer.—Proj. #PFL-VI-4-53, sanitary sys- 
tem, Cutler Public Utility District, Tulare 
County, est., $250,000. Raymond Rubalcaba, 
pres., District’s Board of Directors. 

COLO—Proj. #P-3015, construction new water 
facilities, Grand Lake, est., $83,000. J. N. 
Pettingell.—Proj. #£5-CH-40, construction at 
Colorado State University, Ft. Collins, est., 
$1,450,000. Joseph M. Whaley, business 
manager.—Proj. #5-CH-39, construction at 
Colorado State College, Greeley, est., $435,- 
000. Glen C. Turner, secretary to Board of 
Directors. 

CONN—Proj. #P-3027, planning _ sanitary 
facilities, Town of Groton, est., $4,675,000. 
Richard L. Christian, Town Hall, Poquonnock. 
—Proj. #P-3026, planning sanitary system, 
North Haven, est., $6,064,400. Elmer W. 
Davis, First Selectman, Town Hall.—Proj. 

#P-3025, planning sanitary facilities, Ham- 
den, est., $3,995,000, John DeNicola, Se- 


lectman. 
FLA.—Proj. #PFL-III-8-140, water facilities, 
Laurel Hill, est., $65,000. Cortes Steele, 


mayor.—Proj. #PFL-II|-8-148, new water dis- 
tribution system, Port Orange, est., $85,000. 
C. C. DuPuis, mayor.—Proj. #P-3059, plan- 
ning incinerator, West Palm Beach, est., 
$1,498,000. William P. Holland, mayor.— 
Proj. #P-3061, planning new water facil- 
ities, LaBelle, est., $155,795. Robert E. 
Byrd, Clerk Commissioner.—Proj. #P-3058, 
planning sanitary system, Ormond Beach, 
est., $3,100,000. Leonard Rizzo, mayor.— 
Proj. #PFL-III-88-122, improvements on san- 
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The information appearing in this issue 
concerning, awards, projects and propo- 
sals were selected from hundreds of 
releases by FI editors as having possible 
interest for our readers. 

Listings do not imply specific fence 
business unless it is so indicated. 

In order that further information may 
be obtained by interested readers, eac 
award, project or proposal, lists the re- 
ference numbers and the names and ad- 
dresses of individuals and offices where 
additional information may be obtained. 


itary system, Lynn Haven, est., $575,000. 

Harvey Liddon, mayor. 

#P-3018, sanitary system im- 
provements, Athens, est., $2,739,200. Ralph 
M. Snow, mayor. 

IDAHO—Proj. #PFL-IDA-57, water system con- 
struction, Pinehurst Water District, Shoshone 
County, est., $240,000. Walter J. Morbeck, 
chairman. 


ILL—Proj. #CH-94(D), construction at Univer- 


sity of Illinois, Urbana, est., $5,830,500. 
H. O. Farber, vice pres. & comptroller.— 
Construction at Veterans Administration hos- 
pital, including landscaping, Danville, est., 
$3,215,000. Director, Design Service, Room 
2707, Munitions Bldg., Washington 25, D. C. 
—Proj. #11-CH-93(D), construction, Mac- 
Murray College, Jacksonville, est., $600,- 
000. Clarence Smith, business manager.— 
Proj. #1I-P-3076, planning additional water 
facilities, Arthur, est., $452,480. Cecil L. 
Walker, acting pres. Village Board.—Proj. 
#11-P-3055, planning water supply system, 
Garrett, est., $84,590. James T. Anderson, 
Village manager.—Proj. #P-3083, planning 
sanitary and water facilities, Greenview, 
est., $282,000. Dale Edwards, Village pres- 
ident.—Proj. #P-3080, additions to existing 
drainage system, Belvidere, est., $935,200. 
Lester E. Cunningham, mayor.—Proj. #P- 
3084, planning sanitary plant, Beardstown 
Sanitary District, est., $339,000. Alfred G. 
Schultz, president. 

1OWA—Proj. #13-CH-28(S), construction at 
Luther College, Decorah, est., $1,000,000. 
J. W. Ylvisaker, president.—Proj. #13-CH- 
30(D), construction at lowa Wesleyan Col- 
lege, Mt. Pleasant, est., $530,000. Dr. J. 
Raymond Chadwick, president. 

KANSAS—Proj. #P-3014, construction at 
University of Wichita, Wichita, est., $1,500,- 
000. Harry F. Corbin, president.—Proj. #14- 
CH-46(H), construction at the Wesley Hos- 
pital and Nurse Training School, Wichita, 
est., $294,000. Roy C. House, superintend- 
ent.—Proj. #14-CH-51(D), construction at 
Bethany College, Lindsborg, est., $326,000. 
William H. Taylor, treasurer.—Proj. #14-CH- 
47(D), construction at Sacred Heart College, 
Wichita, est., $500,000. Sister Mary Hilary, 
president.—Proj. #14-CH-49(D), construction 
at Kansas State Teachers College, Emporia, 
est., $485,000. Dr. John E. King, president. 
—Proj. #14-CH-45(S), construction at Tabor 
College, Hillsboro, est., $106,500. Raymond 
F. Wiebe, business manager. 

KY—Proj. #51-CH-21(DS), construction at Pike- 
ville College, Pikeville, est., $400,000, Dr. 
A. A. Page, president.—Proj. # 15-CH-33(D), 
construction at Murray State College, Mur- 
ray, est., $683,000. R. H. Woods, president. 

LA—Proj. #PFL-V-131, new water system, 
Sarepta Waterworks District, Webster Par- 
ish, est., $145,000. Ray M. Waddey, pres- 
ident.—Proj. #V-16-124, improvements on 


MISS—Award for 


existing water system, Cullen, est., $496,- 
500. M. C. Burnham, mayor. 

MD—Proj. #P-3026, construction at Baltimore 
City Hospital, Baltimore, est., $3,500,000. 
Esther Lazarus, director. 

MASS—Proj. #P-3060, addition to high school, 
Wachussett Regional School District, near 


Holden, est., $995,800. Byron S. Davis, 
chairman.—Proj. #P-3063, planning elemen- 
tary school, Mansfield, est., $900,000. F. L. 
Ennis, acting Town Manager.—Proj. #19- 
CH-43(D), construction at Stonehill College, 
North Easton, est., $875,000. Rev. Richard 
H. Sullivan, president.—Proj. #19-CH-46(S), 
construction at Massachusetts Institute of 
Technology, Cambridge, est., $491,000. Wil- 
liam Mackintosh, asst. to treasurer.—Proj. 
#19-CH-41(D), construction at Nichols Col- 
lege of Business Administration, Dudley, 
est., $250,000. James L. Conrad, president. 
—Proj. #19-CH-34(D), construction at As- 
sumption College, Worcester, est., $650,000. 
Rev. Armand H. Desautels.—Proj. #3055, 
planning senior high school, Plymouth, est., 
$1,275,000. William H. Armstrong, chairman, 
Bldg. Committee. 

construction on Natchez 
Trace Parkway, Hinds County, to John 
Martin Co., Inc., and Mountain City Co., 
Chattanooga, for bids of $141,431, and 
$212,415, for two different jobs. 


MO—Proj. #23-CH-50(D), construction at Drury 


College, Springfield, est., $327,400. Carl 
Stillwell, vice president.—Proj. #23-CH-55- 
(D), tonstruction at Westminster College, 
Fulton, est., $180,000. H. R. Schuessler, 
business manager.—Proj. #23-CH-53(S), con- 
struction at Northwest Missouri State Col- 
lege, Maryville, est., $300,000. J. W. Jones, 
president.—Proj. #P-3011, sanitation facil- 
ities, Brunswick, est., $103,000. Raymond J. 
Reichert, mayor. 


MONT—Proj. #P-3110, plans for new elemen- 


tary school, School Dist. No. 10 of 
Beaverhead County, Dillon, est., $569,350. 
Richard F. Burns, clerk.—Proj. #24-CH-20(D), 
construction at Montana State College, 
Bozeman, est., $1,500,000. Bernard Cop- 
ping, business manager.—Proj. ##P-3097-98- 
99 and 24-P-3100-01-02, plans for new pris- 
on facilities, near Deer Lodge in Powell 
County, est. $6,650,000. M. Wm. McEnaney, 
Executive Clerk, Montana State Board of 
Prison Commissioners, State House, Helena. 
—Proj. #24-P-3087, plans for construction 
of County Nursing Home, Miles City, est., 
$449,770. Claude Woodruff, chairman, 
Board of County Commissioners.—Proj. #P- 
3106, plans for additions to existing school, 
School Dist. No. 10, Chinook, est., $500,- 
000. William W. Personen, Supt.—Proj. 
#£25-P-3103, plans for additional high 
school facilities, Flathead County High 
School District, Kalispell, est., $300,000. 
C. G. Sundelius, member Board of Trustees. 
—Proj. #24-P-3067, plans for combined 
elementary-high school, School District No. 
10, Noxon, Sanders County, est., $644,375. 
Leo Chimenti, chairman.—Proj. #P-3104, 
plans for improving water system, Fairview, 
est, $90,370. C. N. Cottingham, city 
attorney. 

NEV—Proj. #P-3011, plans for high school, 
Washoe County School District, Reno, est., 
$3,500,000. Proctor R. Hug, County Supt. 

N. H.—Proj. #P-3022, plans for additional 
water facilities, Hooksett, est., $70,050. 
John B. Mulaire, chairman, Board of Water 
Commissioners.—Proj. #P-3021, plans for 
sanitary facilities, Northumberland,  est., 
$300,000. Kendall W. Brann, chairman, 
Board of Selectmen. 

N. J.—Proj. #P-3078, plans for senior high 
school, Board of Education of Woodbridge 
Township, Middlesex County, est., $6,500,- 
000. P. A. Boyland, Supt.—Proj. #28-CH- 
19(D), construction at Georgian Court Col- 
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lege of the Sisters of Mercy, Lakewood, 
est., $763,000. Mother Marie Anna Callahan, 
president.—Proj. #P-3085, plans for im- 
provements of sanitary system, Borough of 
Totowa, est., $775,000. Francis Giardiello, 
Borough attorney, 99 Hamilton St., Pater- 
son. 

N. MEX.—Proj. #20-CH-15(D), construction 
at New Mexico Western College, Silver City, 
est., $257,000. Earl E. Weaver, Housing 
Co-ordinator.—Proj. #29-CH-7(D), construc- 
tion at the College of St. Joseph on the Rio 
Grande, Albuquerque, est., $434,000. Sister 
M. Viatora Schuller, president. 

N. Y.—Proj. #30-CH-96(D), construction at 
Syracuse University, Syracuse, est., $2,921,- 
000. F. Gordon Smith, vice president.— 
Proj. #P-3052, plans for elementary school, 
Union Free School Dist. No. 4, Township 
of Greenburgh, Hastings-on-Hudson, est., 
$812,000. Phillip B. Langworthy, Supt.— 
Proj. #P-3050, plans for water reservoir, 
Croton-on-Hudson, est., $119,000. Fred B. 
Dorner, mayor.—Proj. #P-3051, plans for 
new sanitary facilities, Phoenix, est., $429,- 
690. Edson A. Wilcox, mayor.—Five foot 
aluminum chain link fence, 14.62 miles, 
Palisades Interstate Pkwy., N. J. state line 
to Rte. 202, est. $140,000. K. G. Raver, Dist. 
Engineer, Pleasant Valley Rd., Poughkeepsie. 
—Chain link and R.O.W. fencing, 5.41 miles, 
Binghamton, est., $122,000. J. C. Frederick, 
Dist. Engineer, 716 Frederick St.—Proj. #P- 
3049, plans for sanitary system, Stony Point, 
est., $2,500,000. Arthur R. Jobson, Town 
Supervisor. 

N. C.—Proj. #31-CH-27, construction at Uni- 
versity of North Carolina, Chapel Hill, est., 
$2,233,333. J. A. Branch, business manager. 
—Award for 5.2 mile section of Blue Ridge 
Parkway, Buncombe County, including 815- 
foot tunnel, to Asheville Contracting Co., 
bid, $943,255. 

OHIO—Proj. #33-CH-89(D), construction at 
Heidelberg College, Tiffin, est., $550,000. 
Russell G. Frantz, treasurer.—Proj. #CH- 
98(D), construction at Defiance College, De- 
fiance, est., $340,000. Richard W. Wohn, 
director of development.—Proj. #P-3063, 
plans for refuse disposal plants, Toledo, 
est., $1,595,000. Russell W. Rink, city man- 
ager.—Proj. #P-3081, plans for sanitation 
system, Millersport, est., $361,000. Robert 
U. Hastings Jr., village solicitor, Lancaster. 

OKLA—Relocation of the entire town of 
Mannford, which is being uprooted by the 
construction of Keystone Dam on the 
Cimarron River, which will flood the 
present town. Streets will be paved; water, 
sanitary, gas, and electrical systems will be 
installed; grading is already underway and 
the first sale of lots was made early last 
fall. J. D. Cheek, executive administrator.— 
Construction of recreation facilities and 4.6 
miles of access roads and parking areas, 
near Fort Cobb. L. W. Hill, regional director, 
Bureau of Reclamation, 7th & Taylor, 
Amarillo, Tex. 

ORE—Proj. #£35-CH-30(D), construction at Lin- 
field College, McMinnville, est., $935,000. 
Harry L. Dillin, president.—Proj. #PFL-59, 
water distribution facilities, Oregon City, 
est., $119,000. Kenneth Ellis, chairman, Bd. 
Commissioners. 

PA—Proj. #36-CH-93(D), construction at Al- 
legheny College, Meadville, est., $980,000. 
Allen B. Edwards, treasurer.—Proj. #P- 
3193, plans for multi-purpose stadium, Pitts- 
burgh, est., $18,434,000. Edward Fraher, 
executive director.—Proj. 736-CH-99(D), 
construction at Bucknell University, Lewis- 
burg, est., $450,000. John F. Zeller, vice 
president.—Proj. #P-3213, alterations and 
additions to secondary school, Palmerton 
Area School District, Palmerton, est., $978,- 
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220. Mearl F. Gerheim, Supt.—Proj. #P- 
3207, junior-senior high school, Lower 
Providence-Worcester Joint School Authority, 
Eagleville, est., $2,785,000. Ernest M. Zol- 
lers, secretary, 417 S. Trooper Rd., Norris- 
town.—Proj. #36-P-3123, plans for water- 
front highway, Erie, est., $6,410,000. Arthur 
J. Gardner, mayor.—Proj. #P-3205, plans 
for water distribution system, West Chester, 
est., $400,000. John S. Groff, secretary.— 
Temple University No. 2 urban renewal 
project, Philadelphia, est., $11,201,578. 
Francis J. Lammer, executive director, 1818 
Rittenhouse Square, Philadelphia.—Urban 
renewal, Borough of Chambersburg, est. 
$71,241. William H. Stead, executive direc- 
tor, 100 S. 2nd St., Chambersburg. 


R. 1.—Proj. #37-CH-9(D), construction at Pem- 
broke College, Providence, est., $1,200,000. 
F. Morris Cochran, vice president. 

S. D.—Proj. #39-CH-23(D), construction at 
Huron College, Huron, est., 300,000. Clif- 
ford M. Caine, treasurer. 


TENN—Proj. ##CH-33(D), construction and im- 
provements at Middle Tennessee State Col- 
lege, Murfreesboro, est., $225,000. Quill E. 
Pope, president.—Proj. #PFL-III-40-125, con- 
struction of water facilities, near Alcoa and 
Maryville, est., $1,000,000. J. E. Hall, 
secretary, South Blount County Utility Dis- 
trict, Maryville—Proj. #PFL-154, water 
system, Piney Utility District of Loudon 
County, est., $154,800. N. C. McKelvey, 
president.—Proj. #PFL-III-40-134, water and 
sanitary facilities, Madisonville, est., $756,- 
300. C. S. Harris, city attorney.—Urban 
renewal project, Waverly, est., $177,791. 
Orbin Pegram, executive director. 


TEX—Proj. #41-CH-98(D), construction and 
improvements at South Plains College, Love- 
land, est., $420,000. Thomas E. Spencer, 
president.—Proj. #CH-100(D), construction 
at Del Mar College, Corpus Christi, est., 
$300,000. E. L. Harvin, president.—Proj. 
#41-CH-105(DS), construction at West Texas 
State College, Canyon, est., $1,635,000. 
Virgil Henson, business manager.—Proj. 
#PFL-135, construction of water facilities, 
Springtown, est., $175,000. B. G. Freeman, 
mayor.—Proj. #P-3072-73, water and san- 
itary system, Bowie County Water Control 
& Improvement District No. 1, Bowie 
County, est., $350,000. Shelby Shipp, pres- 
ident, Board of Directors.—Proj. #P-3071, 
widening of U. S. 83 through Menard, est., 
$127,000. David Sides, mayor.—Proj. +P- 
3070, water facilities, Mineral Wells, est., 
$1,400,000. C. K. Davis, mayor.—Proj. #41- 
P-3068, sanitary facilities, Port Neches, est., 
$500,000. O. G. Kirkwood, mayor.—Proj. 
#41-P-3060, sanitary facilities, McLennan 
County Water Control & Improvement Dis- 
trict No. 3, near Waco, est., $297,000. N. L. 
Harris, president. 

UTAH—Proj. #42-CH-10(DS), construction at 
University of Utah, Salt Lake City, est., 
$2,285,000. Albert Ray Olphin, president. 

VT—Proj. #P-3033, construction, water sys- 
tem, Colchester Fire District No. 3, est., 
$330,000. Daniel P. Healey.—Proj. #43- 
CH-11(DS), construction at St. Michael’s 
College, Winooski, est., $925,000. Rev. 
Gerald E. Dupont.—Proj. #P-3034, sanitary 
facilities, Town of Berlin, est., $215,000. 
Nelson J. Eastman, First Selectman.—Proj. 
#P-3036, sanitary facilities, Northfield, est., 
$740,000. John W. Wolfenden, municipal 
manager.—Proj. #P-3035, sanitary facilities, 
Cavendish, est., $335,000. George Young, 
town manager. 

VA—Proj. #44-CH-14(DS), construction at Fer- 
rum Junior College, Ferrum, est., $662,000. 
Raymond T. Holmes, Jr., business manager. 
—Proj. #44-CH-16(D), construction at Mary 
Baldwin College, Staunton, est., $650,000. 
John B. Daffin, treasurer-comptroller. 


WASH—Proj. #45-P-3054, plans for construc- 
tion of library, Renton, est., $659,000. 
Joseph R. Baxter, mayor.—Award for re- 
construction of Hoh River Road in Olympic 
National Park, including parking area, to 
Bocek Bros., Hoquiam, bid, $408,137.—Proj. 
#P-3067, sanitary facilities, Municipality of 
Metropolitan Seattle, est., $1,039,000. C. 
Carey Donworth, chairman.—Proj. #P-3063, 
sanitary system, Beacon Hill Sewer District, 
near Longview, est., $250,000. Kenneth L. 
Gilbert, president.—Proj. #P-3064, sanitary 
system, East Wenatchee Sewer District No. 
1, East Wenatchee, est., $2,320,000. Oliver 
Nickles, secretary. 

W. VA.—Proj. #46-CH-25(DS), construction at 
Shepherd College, Shepherdstown, est., 
$645,000. Oliver S. Ikenberry, president.— 
Proj. #PFL-II-46-22, water distribution sys- 
tem, River Road Public Service District, 
Monongalia County, est., $228,000. Jack E. 
Jamison, district chairman, Rt. 2, Box 47-A, 
Morgantown.—Proj. #P-W-3032, plans for 
sanitary facilities, Rivesville, est., $400,000. 
J. S. Freeman, mayor.—Urban renewal plans, 
including parking, schools, recreation areas, 
Keyser and Weirton. Lawrence H. Rogers, 
chairman, W. Va. Economic Development 
Agency, 462 Capitol Bldg. Charleston. 

WYO—Award by National Park Service, Dept. 
of Interior, for road reconstruction, in- 
cluding five parking areas, West Entrance 
Rd., Yellowstone Park, to Robert V. Burg- 
graff Co., Idaho Falls, Idaho, bid $229,152. 


Items — Short and Pertinent... 


More on Page 19 and 22 
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A brand new product of the Early American 
Fence Co., Escanaba, Mich. This pre-fab log 
cabin childs play house was introduced at the 
NRLDA exposition in Cleveland during Nov- 
ember and received excellent acceptance. 


THE COLORADO FUEL AND IRON CORP., 
reports moving the Realock Fence Dept., 
headquarters from Buffalo, N. Y., to 40 
Colorado St., Clifton, N. J. 


NEW COMPANIES FORMED: Cardinal 
Fence Co., 803 Simms Bldg., Albuquer- 
que, N. Mex., listing $250,000 capitaliza- 
tion, by L. G. Campbell, H. F. Smith, 
N. T. Brook. Pikes Peak Fence & Supply 
Co., 805 W. Cucharras St., Colorado 
Spring, Colo. 


FENCE ERECTORS in the Oxnard, Calif. 
area might do well to watch for possible 
fencing jobs at the 450 acres of the 
potential industrial property near Oxnard 
which recently was acquired, on options, 
by the Monsanto Chemical Co., 800 N. 
Lindbergh Blvd., St. Louis 66, Mo. The 
site is approximately 60 miles north of 
Los Angeles. 
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WE HAVE THE PRICE! 


CEDAR 
HARDWARE 


All metal galvanized 
COMPLETE SET FOR 


SCREEN GATES—only $5.50 


SCREW HINGES 
* LATCH HANDLES * 
KEEPER—STRIKER 
WE ALSO HAVE 


RAIL GATE HOOPS 
PRICES ON REQUEST 


Reliable Fence Co. 
Washington St., Norwell, Mass. 


COMPLETE SUPPLIES 
and EQUIPMENT for 
the RUSTIC FENCE maker 
AUGER BITS 
PICKET POINTERS 
POST AND RAIL PEELERS 
POINTING AND DOWEL HEADS 
GATE HARDWARE AND FITTINGS 


You can depend on Runkles’ for 
the best products and prompt service. 


W. G. RUNKLES’ 
MACHINERY COMPANY 


185 Oakland St. Trenton 8, N. J. 


GALVANIZED DE LUXE 
TOP-RAIL SLEEVES 


for 1%” O.D. Pipe... 
300/sack only 9¥2¢ 
for 1%" O.D. Pipe... Prompt, 
200/sack only 14/2¢ — 


BELL FENCE CO. (Mfrs.) 


120 College Beaumont, Texas 


get a dealershife! 
aun wit 
PANEL-VENT 
FENCE 


3stylee @ 5Sheighte ¢ 3 colors 
BAPC e Box 110 Mineral Wells, Tex. 


Top 
Quality 
* 


BUYERS SERVICE CARD 


Has been discontinued and does not ap- 


pear in this issue. Write directly to ad- 
ee and others appearing in this 
ssue. 
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Stay With Us 


Sirs: 

We are happy to take this opportunity 
to congratulate you on the excellent 
magazine you publish for us in the fence 
industry. We have found the editorial 
features not only interesting but ex- 
tremely educational for our everyday 
business. 

Your magazine has also given us an 
opportunity to send for many different 
folders on products we were interested 
in, the source of which we had previously 
been unaware of. Believe us, this alone 
is more than worth the small subscrip- 
tion cost. So, FI, stay with us. 

E. G. Jones Gerrett Fence Co. 
1099 Coney Island Ave. Brooklyn, N. Y. 


Sheep Wire & Car Gates 


Sirs: 

I cannot express with words what FI 
has meant to me. Certainly the informa- 
tion we have received as to where to 
buy our products, along with other 
helpful information, has been invaluable 
to us, and it is hard to say how much 
it has saved our company in dollars. 

If possible, we would like informa- 
tion on where to buy sheep wire or what 
is known as 32-6-12; and drive-in steel 
posts such as are used on highway jobs— 
at wholesale prices. We have a good 
retail market to ranchers around here. 

About a year ago we designed a latch 
for a single drive car gate for a cus- 
tomer. The latch opens just by bump- 
ing it with a car, but it is tight enough 
so that small children can’t open it. It 
attaches to an ordinary gate and can be 
made for about $5. I wonder if there 
would be a desire for such a latch in 
the industry. If so, I would gladly turn 
it over to a manufacturer. It is simple, 
and the only one we made has worked 
perfectly for over a year. 

D. L. Ackerman Western Fence Co. 
1505 Westridge PI. Casper, Wyo. 


That Wonderful Write-Up 


Sirs: 

There is no starting place or quiting 
place, when I begin thinking what to say 
to you regarding the wonderful write-up 
which appeared in FI Trade News. So, 
let me put all the feeling and sincerity 
I possess into a simple but meaningful 
“Thank you very much.” 

W.G. Williams Cypress Gardens of Tex. 
2900 E. Mockingbird Dallas 5, Tex. 


Wants Sources of Supply 


Sirs: 

We would like to know the name of 
a preparation which we read about in 
your magazine. The railroads use this 
preparation, which kills grass for about 
two years. 
J. L. Hurtt Chaney Fence Corp. 
410 Old Fee Fee Rd. Florissant, Mo. 


Sirs: 

Do you have knowledge of any com- 
pany which may deal in antique fencing? 
Any such information will be appreciated. 
Mel Friedman Iron Art Co. 
P. O. Box 187 Phillipsburg, N. J. 


Delighted with Results 


Sirs: 

We are delighted with the results of 
our first ad in your publication. We have 
received many letters from your readers 
requesting additional information on 
“Colorweve”—besides the inquiries from 
the Buyers Service Card. 

Robert E. Harvey Plastic Lume, Inc. 
Gen’l Sales Mgr., Sausalito, Calif. 


Items— Short and Pertinent... 


AMERICAN IRON & STEEL INSTITUTE, 150 
E. 42nd St., New York 17, N. Y., has 
appointed Kenneth C. Allen as secretary 
of the Committee on Commercial Re- 
search. 


JESSE L. DUFF, 2300 Youngland Ave., 
Louisville 16, Ky., an installation con- 
tractor who has been handling 19 differ- 
ent kinds of installations, has decided 
to trim his services and concentrate on 
only five lines: fencing, pools, playground 
equipment, gas, and heating. He is in- 
terested in taking on new lines of fencing. 


CHAMPION FENCES, INC., 5778 Virginia 
Beach Blvd., Norfolk, Va., is the new 
name taken by the fence division of the 
Tidewater Awning Distributors. 


GENERAL PLAYGROUND & FENCE SUPPLY 
co., 10178 Page Blvd., St. Louis, Mo., 
has been acquired by the Shakertown 
Corp., Cleveland, Ohio. Details on the 
acquisition were not disclosed. Frank S. 
Barker, Shakertown’s president, was elect- 
ed president of the new subsidiary, with 
J. W. Hord as secretary and general 
manager. 


THE DELBAR CO., 1125 Marine, Boulder, 
Colo., has announced an expanded line 
for 1960. It will include a new improved 
gate closer, and an all-new automatic 
gate latch for all types of chain link 
fence gates. 


REGAL FENCE CoO., 1935 W. Washington 
St., Hagerstown, Md., recently expanded 
its physical plant by the addition of a 
new $43,000 building. 


PIRTLE FENCE COo., 711 S. Atkinson, 
Roswell, N. Mex., is the new location 
for this business. The former Pirtle Lively 
Co. was dissolved, and J. T. Pirtle has 
taken over the entire fencing part of the 
defunct company. 


HOME IMPROVEMENT PRODUCTS SHOW 
is scheduled for its fourth annual ap- 
pearance at Chicago’s Navy Pier, Feb. 
5-7. Show manager Robert Pomerance 
reports that pre-registrations are running 
about 15 per cent ahead of last year. 


LANDMARK FENCE CO., 547 Washing- 
ton, Kalamazoo, Mich., is a new fence 
company in that area being operated 
by Raymond J. Goetting. 
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1960 — ADVERTISING RATES — 1960 


FENCE INDUSTRY Trade News magazine and directory issues Advertising Rates in effect 1960. Manu- 
facturers and Wholesalers planning advertising in coming FI issues retain this page for reference. 


MONTHLY 
ADVERTISING Fence Industry Trade News MONTHLY 

RATE CARD EXCLUDING DEC. 

127 N. Dearborn St. Chicago 2, Ill. Effective with 
No. 2 Telephone: RAndolph 6-2120 1960 issues 

ADVERTISING DISPLAY RATES COLOR RATES MECHANICAL REQUIREMENTS 
SPACE 1x 6x 12x $125. per page per color for standard a. Size of plates, including border: 
0 ae — 00 $314.00 $297.00 colors. Matched and metallic ink rates Full page 7”x10”—half page (vertical) 
. +. 00 184.00 174.00 on request. 334” wide by 10” deep. 


1 Column (10") 178.00 170.00 160.00 
2 St (20”) 300.00 285.00 270.00 
ee Se |’ 107.00 101.00 
1 Col. Inch ........ 20.00 19.00 18.00 
PLEASE NOTE: Directory issue re- 
places magazine in December and ap- 
plies to earn 12x rate. Mechanicals 
differ. See rates below. 


CLASSIFIED RATE 


$1.00 per line—minimum 3 _ lines. 
6 words to line — cash in advance. 
ALL CLASSIFIED ADVERTISING IS 
PAYABLE IN ADVANCE. 


COVER RATES 


(See Par. “‘E’’) 1x 6x 12x 

Ath Cover ccc $450.00 $428.00 $405.00 
8rd Cover css 350.00 333.00 315.00 
2nd COVE ccccscress 400.00 381.00 360.00 
lst Cover ............ rates on request ....... 


o< 
— 


BLEEDS 


$30. per page extra. Trimmed page is 
ie wide by 11%” deep. Allow extra 
" top, bottom and outer edge for 


INSERTS 
Rates furnished on request. Same 


mechanical requirements as bleeds. 
SPECIAL POSITION 


20% extra and only when position is 
available. 


THREE-COLUMN PAGE 


Column width 2-3/16” or 13 picas. 
Full colunm, 2-3/16” x 10”. 


Half page (hor- 
izontal) 7” wide by 4%” deep. %4 page 
3%” x 4%”. Column 2-3/16" or 13 
picas. Full column 10”. 


All plates must be mounted on wood 
blocks type high. Half tones should be 
100 or 110 screen. Art work, engravings 
or other costs entailed for reproduction 
to be paid for by advertiser. 


All advertisements must conform to 
dimensions given. 


CLOSING DATE 


b. Closing date 1st of month, preceding 
the date of issue. 


RATE HOLDERS—ETC. 


ec. Acceptable for 1 insertion only dur- 
ing contract peri 


d. Non-receipt of checking copies will e. Cover contracts are not cancellable f. MINIMUM DISPLAY ADVERTIS- 


not be accepted as reason for deferred 
payment. If adjustment is necessary, 
it will be made later. 


ADVERTISING 
RATE CARD 
No. 2 


ADVERTISING DISPLAY RATES 


Space Per ey ep oe 
Full Page i 


PAZ! ccececeesere 3.00 2 ” 3 
PAGO sensunen 198.00 544” 8%" 
Page «00. 112.00 244” 8%” 
Page 79.00 24%" 2° 


PREFERRED POSITIONS 

4th Cover ........$450.00 54” 8” 
8rd Cover ........ 350.00 5%” 8” 
2nd Cover ........ 400.00 544" 8” 
No other preferred or special positions 
are guaranteed. 


ADVERTISER'S NEW LISTINGS 


Main Listings — Products Classified — 
Trade Names—Total of 10 listings with- 
out charge to advertisers. Additional 
listings are $2.00 each. No rebates to 
advertisers should free listings space 
not be completely used. Listings are 
set in Bold Faced type in Main Listing 
and Products Classified Sections. 


STANDING LISTINGS 


Listings exceeding 10 that stand with- 
out change from previous issue are 
charged for at the = of 50c each. 
Any alteration shall be considered as 
a new listing unless advertiser has i0 
or less than 10 free listings. 


without 60 days prior notice by reg- 
istered mail and subject to written ap- 
proval by the publisher. 


Fence Industry Trade News 


international DIRECTORY of fence materials 


COLOR 

Standard colors $125. per page per col- 
or extra. Matched or metallic color 
rates on request. Color not accepted for 
less than full page. 


BLEEDS 

Accepted for full pages only. $30. per 
page extra. Trim size of directory is 
6-1/16” x 9-1/4". Allow 1/8” top, bot- 
tom and outer edge for trim. (6-3/16” 
x 9-1/2”). 


INSERTS 
Rates furnished on request. Same mech- 
anical specifications as bleeds. 


MECHANICAL REQUIREMENTS 

All advertisements must conform to 
space specifications shown for two col- 
umn pages. When plates or set copy 
oversets space ordered, space will be 
charged to advertiser. All plates must 
be mounted type high and should be 
flush on all sides. Halftones should be 
100 or 110 screen. Art work, retouch- 
ing, mortising and mounting plates, 
cuts ordered, authors alterations, etc., 
will be charged for at time or scale 
rates. 


CLOSING DATE—ISSUANCE 


Listings and advertising accepted to 
October 15, Issuance December 1-15 
(approximate). 


You don’t just “BUY” Advertising in 


ING ACCEPTABLE. 2 COLUMN 
INCHES PER INSERTION. 


ANNUALLY 


Replaces the 
December Issue 


MISCELLANEOUS 


a. When advertiser does not furnish 
advertising copy and listings on time 
for publication when requested by pub- 
lisher, the information then available 
to publisher shall be used in space 
ordered. 
b. Changes of copy or listings received 
—_ closing date cannot be guaran- 
, however publisher will to the best 
+ his ability attempt corrections if 
at all possible. 
c. Non-receipt of checking copies will 
not be accepted as a reason for deferred 
payment. If adjustment is necessary 
it will be made later. 
d, Advertiser guarantees payment to 
the publisher in the event of non-pay- 
ment by his agent or agents. 
e. Recognized advertising agency com- 
mission is 15% of gross billing if paid 
in 30 days from date of billing. 
f. Oral agreements will not be ac- 
cepted as a part of this contract. 
g. Minimum display advertisement ac- 
cepted Y%th page. No classified. 


DIRECTORY DISCOUNTS 


Advertiser earns the following direc- 
tory discounts when directory issue is 
used with magazine issues during the 
life of his contract: 6 issues 5%; 12 
issues 10%. 


FENCE INDUSTRY Trade News..... you “BUY” Coverage 


You “BUY” exclusive readership .... You "BUY” .... RESULTS! 
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“THE FASTEST GROWING NAME 
... IN QUALITY FENCING” 
* 


All parts pre-cut to proper dimen- 
sions and smoothly finished, with 


Redwood |} 
Fences “Sa, Orders shipped promptly; special j 
oes , ee designs on request. 


nails and aluminum caps included. 


N 
» ‘> RED GIANT TIMBER 
Easier to install, less labor 4) 4231 PENN. 
costs and more certain y 4 KANSAS CITY 11, MO. 
£ , 


f 

E 

é 
Vz | 
’ VT a a : 


better. Your custom- , 
ers will be more 4” 
than pleased with ¢ ” 
Red Giant fences; / / 
they’ bes? 
delighted./ ” 


£9 


som 
DEALERSHIPS OPEN ‘“@ 
write immediately 


a 
GIBRALTAR FENCE COMPANY 
Manufacturers and Distributors 
CHAIN LINK FENCE 
P. O. Box 7785 3003 West 11th St. 
Houston, TEXAs 


y/ 
TIMticad 


Chain Link Buyers 


wee PLASTIC COATED 


CHAIN LINK FENCE 
Available In 6 Colors 


Will Not Fade—Rust—Crack—or Peel 


Protected areas available. 
The only new profitable 
line in the industry—and 
the demand is building. 


Buy the Beat! 


e STRETCHES 
e LIFTS 
e ALIGNS 


Jobber Inquiries Invited 


Chain link, barbed and tension 
wire gates and fences are 
positioned in taut clamping 
Order your PULJAK today alignment. Reduces labor cost. 


or — ed new descriptive Wt. 9 Ibs.; Lifts, Pulls to 24”. 
catalog sheet. Money back guarantee. 
_— Color-Lock Corp.  teeptows | | 
: s “Dockendoefy l & Co. Que | #7 Bala Ave., Mo 4.6265 | | 
> Bala Cynwyd, Pa. 
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LEADING AMERICAN INDUSTRIES 
offer their employees the Payroll Savings Plan for U.S. Savings Bonds 


These are but a few of the leading firms which support the Savings 
Bonds program with more payroll savers than ever before in peacetime. 
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The largest single source 
for factory fabricated Rustic 
and Dimensional wood fence 

in the country! 


Sell your customers the fence they want, in the style they want — and undersell 
“built-on-the-job” installations! Habitant gives you 12 popular rustic styles, 12 
distinctive new dimensional styles and 8 new dimensional gates. Factory fabri- 
cated in rigid metal jigs to insure perfect fit, alignment and uniformity of the 
panels. Delivered assembled, ready for easy installation. Backed up by Habitant’s 
reputation — for over 40 years America’s most respected name in wood fence- 

No Inventory — No Investment: it's easy to be a Habitant dealer. 


Write for details on the handsome, fast-selling Habitant line 
and for new folders, brochures, specifications and price lists. 
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